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ABSTRACT

The investment decisions pose common challenges among professionals who
encounter uncertainties and complexities in utilizing limited resources. This study
explored the significant relationship between professionals’ personality traits,risk
tolerance, and their investment decisions. This study utilized descriptive-
correlational design. There were 277 working professionals’ who were chosen
through purposive sampling. The study took place in 50" District, Ozamiz City.
Personality Traits, Risk Tolerance, and Investment Decisions Questionnaires were
used as instruments in gathering the data. Percentages, Frequency, Mean,
Standard Deviation, Pearson Product- Moment Correlation Coefficient, F -test,
and T- test were used as the data analyses. The results show that professionals’
who work in non- financial institutions are more likely to pursue investing in
different kinds of investments. Professionals who invest in professional
development are mostly male, with 160 out of 277 respondents. Furthermore,
majority of professionals in early adulthood are more committed into investing.
Meanwhile, the years of work, age, and monthly income has a significant
difference toward their investment decisions. Additionally, working professionals
are heavily influenced by their personality traits and risk tolerance when making
investment decision. Finding revealed that working professionals who were single
and early adult likely to engage in investment decisions for financial freedom and
security in the future Thus, working professionals in recent times make a
significant investment to ensure their well- being in the future. In this vein,
working professionals may become more proactive in choosing wisely their

investment decisions that suits with their preference and interest.

Keywords: investment decisions, personality traits ,risk tolerance,

professionals’, financial and non- financial institution
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INTRODUCTION
Rationale of the Study

Investment decisions pose common challenges for professionals who face
uncertainties when determining where to allocate their resources. The situation
can be difficult due to the multitude of factors to consider and the absence of
guaranteed outcomes (Mazzucato et al., 2020). One major obstacle encountered is
the scarcity of essential information that is crucial for informed decision-making.
Ideally, information forms the bedrock of the decision-making process (Gupta et
al., 2023). However, professionals' investment decisions in various markets are
influenced by their attitudes, mindsets, and psychological strategies. Any person
who intends to invest has to think about risk and returns. In this regard, the
specific aspects of personality are great predictors of how people approach
investment. Risk-taking ability, personality, and other factors define most of the
investing processes (Apata & Otori, 2020). Thus, obtaining the necessary
information on economic conditions for the selection of an object for investment,
as well as market conditions and personal data, becomes critical (Cao et al., 2021).

The personality structure that is well known and used commonly
comprises of the five factor model which includes; Openness, Conscientiousness,
Extraversion, Agreeableness, and Neuroticism (Sachdeva & Lehal, 2023).These
dimensions form the basis for personality assessment as well as forming the basis
for personality research (Malki, 2020). Personality traits are there categorized as
broadband variables that defines the general theories underlying an individual’s
behavior, perception, and option making in various spheres of life (Bleidorn et al.,
2020).). They are alged as the decision parameters that guide people’s behavior as
they make their decisions (Malki, 2020). In general, investors take into account
several aspects before they invest, one of which is risk taking ability which is
dependent on personality factors, experience and knowledge (Singh et al, 2022).

Their financial expertise and risk tolerance guide their rational decision-making,



particularly when it comes to determining the returns on their investments
(Marjohan et al., 2023). The desired level of return would increase as the level of
risk increased and vice versa. Relying on one's ability to understand and apply
one's knowledge in finance and basing it on how one's personality reflects risk
tolerance determination could give way to new judgment in the process of
investors' decision-making. Hence, all investment decisions by individual
investors are rational (Mendoza, 2023).

Risk taking is the action of accepting certain risks mostly by investors, and
has a relation with the investors’ attitudes (Nosita et al., 2020). While the
conventional finance theories that consider rationality in investment decisions it is
possible to refer to personality, mood and financial literacy affecting the decisions
as irrational (Rossi, 2020). Accordingly, there are three main risk preferences:
risk-averse, risk-neutral, and risk-taking. While individuals assume risk-averse
behavior, the perceived risks are associated with it and are shaped by one's
personal characteristics (Perveen, 2020).

Financial risk taking ability is thus a critical determinant of decision
making in Turkey, in this sense, financial risk tolerance measures an individual’s
capacity and willingness to take up an investment risk that one can afford on an
Investment commitment. It suggests that planning and counselling enable the
formulation of an investor’s portfolio to the best potential (Bayar et al., 2020). In
this regard, financial service providers should be able to evaluate and segment
clients based on their ability to afford losses in order to provide them befitting
solutions that would present investment products that meet a particular client’s
risk appetite and financial objective (Gupta et al., 2023). Similarly in Philippines,
people need great amount of knowledge as well as consciousness on risks related
to the investments they undertake, which in turn would be in proportion to
capacity to bear risk. Lack of self-realization or the failure to attain the higher
level of consciousness of the risks involved in an investment are among the

impediments to an individual’s profit making capacity on an investment. For it to



be useful as expected by the investors, the latter must understand some basic
parameters of the investment instrument (Evangelou, 2020).

Moreover, developing countries often rely on one type of international
instrument for for mitigating the political risk at the domestic level, thus making
the developed states’ investors defend overseas investments since emerging
nations vie with each other for capital (McLean, 2023). Real options may help
firms shield their investment and operation plans from uncertainty and enhance
the further usage of resources as well as the economic viability of the enterprise.
Mostly economic sustainability is the economic activities that can be used to
foster sustainable economic development for the current and future generations
without compromising on social, economic, cultural and natural resources
(Morreale, 2020).

Previous studies in Indonesia assumed that investor behavior is
multifaceted and various, and it strongly influences the investment decisions
(Schulz & Feist, 2021). The market efficiency theory supplemented by behavioral
finance show that the stock prices are more or less reasonable. In the Philippines,
factors that influence investor behaviour are return expectation, stock choice, risk
appetite and investment goals (Cruz, et.al 2021).

The results also show that the level of financial literacy and the
demographic characteristics such as age, gender, level of education and income
levels significantly affect financial risk tolerance (Bayar et al., 2020). Thus,
educational programs that increase people’s level of financial literacy are expected
to increase the demand for financial products with different risk characteristics,
support financial sector development (Braunstein et al., 2022)

Researchers highlighted that prior investigations of the link between
personality elements of professionals and risk taking propensity regarding
investments were limited. As derived from previous studies, it did not specifically
focused on the professionals as sample population. This encompasses several
unexplored dimensions that lately have attracted research attention in other

disciplines in finance. We need to investigate how personality traits, risk tolerance,



and investment decisions are connected among professionals in Ozamiz City to
understand why this connection might not be clear among working professionals.
(Miles, 2017).

This research sought to determine the investment decisions under market
conditions, and the behavioral and psychological characteristics of the
professionals who are responsible or irresponsible in their investments and how
they manage their investment preferences. Moreover, this v research may be
useful in getting a solution to investment decisions for the professionals of
Ozamiz city; this research may make contribution in enhancing our knowledge
which is necessary for new start-ups entrepreneurial activity risk taking and
emerging personality and behavior of investors. Consequently, this research can
also be useful to investors, financial institutions and those who are working for
other organizations apart from the financial institutions in choosing strategies and
intercessions that reflects on factors that affect investment decisions.

This study fills the gap directly by assessing the relationship between
personality characteristics and investment decisions of professionals in Ozamiz
City and the role played by risk tolerance. This study sought to address this
research question of how personality traits and the level of risk taking impact the
investment decision amongst the professionals given this line of business. As it
seeks to explain the factors that affect investments, it aspires to ensure that
professions incorporate the best knowledge and skills that will enable them to
make proper choices, hence spearhead creation of a generation of competent and
sophisticated investors who will be in a position to address future market

challenges.

Theoretical Framework

This study was anchored on three theories, namely The Five-Factor Model
of Personality by Fiske (1949), The Prospect Theory proposed by Kahneman and
Amos Tversky (1979), and The Modern Portfolio Theory by Markowitz (1952).



The Five-Factor Model of Personality is an investment factor or, more
accurately, a characteristic feature of one or another aspect of personality
comprising cognition or affection or behaviour, which remains inalienable and
stable in a definite period of time and in those scenarios which are pertinent to the
given factor. In addition, personality (FFM) is a set of five broad, bipolar trait
dimensions, often referred to as the Big Five: The five factors include;
Extraversion, Agreeableness, Conscientiousness, Neuroticism and Open
mindedness. These five dimensions effectively measure broad aspects of the
individual personality differences and therefore the FFM has been widely adopted
as the best structural model personality measurement and research (Soto, 2023).

The variability of this theory presents that the personalities of individuals
correspond to the use of only a few trait dimensions. All of these factors affects
their reaction to the related financial risks accordingly. In other areas of
psychology, the Five-Factor Model (FFM) is used to evaluate the personality of
the subject with regard to his or her behavior as the science tries to determine how
this subject responds to his or her environment (Johnson & Jones, 2022).

The FFM is the predominant dimensional model of general personality
structure, consisting of the five broad domains of neuroticism or emotional
instability, extraversion versus introversion, openness or unconventionality,
agreeableness versus antagonism), and conscientiousness or constraint versus
disinhibition. The identity self-deficit is understood to be a facet of neuroticism,
whereas the self-disinterestedness deficit would also involve aspects of low
conscientiousness (Widiger & McCabe, 2020).

Conscientiousness improves on academic success in college students, thus
makes them academically successful (Smith et al., 2021). On the other hand,
people who are outgoing, and high on the extraversion personality dimension will
display above-average levels of leadership behaviors (Johnson&lJones, 2022).
Neurotic individuals’ traits involved impulsive behaviour, depression, anxiety, and
anger. They are self-centered and are on the lookout for superior goals. Investors

with this personality tend to be nervous, anxious, emotionally unstable, and scared



to decide. However, individuals who are low in agreeableness generally tend to
follow peer recommendations in investment decision-making, resulting in herding
effects. A conscientious person would display characteristics of competence,
organization, achievement, striving, self-discipline, and dedication. Individuals
possessing a high openness to experience are flexible in adopting novel ideas and
unique values (Lika, 2024).

The Five-Factor Model of Personality (FFM) provides a structured
framework for understanding how financial decision-making is influenced by
personality qualities. By identifying five broad dimensions (Extraversion and
Openness), the FFM allowed the researchers to efficiently capture individual
differences. These traits affect how individuals assess and respond to financial
risks: conscientiousness is linked to success, extraversion to leadership,
neuroticism to anxiety in decision-making, agreeableness to herd behavior, and
openness to experience to adaptability in exploring investment opportunities.

The second theory that was utilized in the study is the Prospect Theory.
Prospect theory is a decision-making theory used in risky settings. It focuses on
how these options are presented and evaluated during the decision-making process.
It is a behavioral economics theory that describes how people make decisions in
the face of ambiguity. Consumer decisions depend on the potential outcome, the
perceived value of gains and losses around a reference point (Xie &Wang, 2021).
Prospect theory should be also underlined as distinct from the most classic
economic models which presuppose rationality of people’s decision making; in
contrast, decision making is often irrational and influenced by several
psychological factors. It suggests that people assess things in terms of a reference
point that in most cases is the current state, and people are found to exhibit loss
aversion when there are losses compared to equal gains (Li et al., 2023).

Prospect theory is more practical than expected utility theory and enables
people to handle other complex decision making conditions (Saliya, 2020). The

reflection effect leads the investors not to unload their failed investments as they



have an aversive attitude towards loss, or their willingness to take more risks just
to offset their losses.

Prospect Theory has been applied in many domains such areas as
psychology, economics as well as marketing among others. Examining the clue of
consumer decision making process, peoples are more risk in order to avoid loss
than in order to gain. This discovery has significant implications for specific
marketing strategies that are used to influence consumers’ behaviour (Ba, 2022).

Hence, Prospect Theory is highly relevant when explaining which
financial stakes investors are willing to take during volatile periods. As regards
losses, people avoid risks, and this instinct determines their conservative approach
to investments (Xie & Wang, 2021). However, when applying the tenets of the
Prospect Theory into decisions made in healthcare contexts it emerged that
healthcare personnel make decisions based on perceived utilities of the treatments
in regards to benefits/losses r, a decision that may affect the quality of treatments
offered to patient (Li et al., 2023).

Thus, investment decisions are highly influenced by the risk aversion
behavior of investors because people feel more pain from loss than they derive
pleasure from equal gains. When investors suffer loss, they may become risk
seekers, but when they enjoy gain, they become risk averse (Venkatesh, 2022). In
fact, Prospect Theory has useful applications to shed light on the different aspects
of human behavior on the stock market, namely, people are reluctant to sell their
losing stocks because of the endowment effect whereas they are always ready to
take more risk to regain the loss. Likewise, the consumer decision-making also
shows that they are willing to take risks to avoid losses than to gain something
helps in understanding consumer behaviour to the marketers. Besides, in
investments the theory postulates that investors can reduce their exposure to risk if
they anticipate to make a loss but can be open to aggressive risks if making
attempts to ‘get back their losses’.

Moreover, the other theory that is used in the study is the Modern Portfolio

Theory (MPT). 1t is a theory that aims at achieving an optimum level of return for



the level of risk or vice versa having fractionized the different aspects of variance
of a portfolio thus becoming a pillar of financial management (Scott, 2023).
Investors, financial analysts, portfolio managers, and academics all use Modern
Portfolio Theory to make informed investment decisions (Wang & Zhang, 2024).
The theory emphasizes the trade-off between risk and return, implying that by
owning a diverse range of assets with varied risk-return profiles, investors can
optimize their portfolios to achieve desired results.

Also, it provides notions as efficient portfolio which illustrates the best
combinations of assets and Capital Asset Pricing Model — CAPM which
determines potential returns based on market risk. There are criticisms on MPT for
it over reliance on historical analysis and the rationality assumptions. Nevertheless,
it is still fundamental in guiding investors in risk management and return
optimization. It also remains a suitable portfolio in modern financial markets due
to constant advancements (Guerard et al., 2021).

This particular research work applies the Modern Portfolio Theory (MPT)
as one of the main mathematical models to use in portfolio management. It
positively assists in the distribution of resources by achieving the maximum
expected profit or least possible risk; major and important factor regarding its
application is the understanding of the diversification and the risk-return
relationship. Along this line, the comprehension of risk and return by MPT makes
it as useful tool that provides balanced asset portfolios that can fit investors’
financial objectives in line with the study.

Therefore, it can be ascertained that the present report established the
relativity postures of three theories including Five-Factor Model of Personality
(FFM), Prospect Theory andModern Portfolio Theory (MPT). In FFM, the
personality traits which are discussed concern success, leadership, anxiety,
herding behavior and flexibility with regard to financial behaviors. And by doing
s0, it goes on to present aspects of Prospect Theory that give an insight into how
people think about gains and losses, and demonstrate that decisions under risk are

psychologically driven and irrational. On the other hand, MPT is a strong



mathematical model that imposes ideas of diversification and the ineffable trade-
off between risk and return in reaching the pinnacle of investment portfolios.
Therefore, incorporating these theories, the study could offer discussing the
manner how personality characteristics of working individuals and their attitude to

risks affect their investment activities.

Conceptual Framework

Personality traits and risk tolerance are some factors that influence
investment decisions. Considering these various factors allows individuals to
make informed investment decisions that align with their goals and preferences,
ensuring a balanced and individualized approach to their investment strategy. In
this study, the main objective is to examine the relationship between personality
traits, risk tolerance, and investment decisions among working professionals in
Ozamiz City.

The independent variables are personality traits and risk tolerance, while
the dependent variable is investment decisions. The personality traits assessed in
this study include openness, agreeableness, extraversion, neuroticism, and
conscientiousness. The sub-variables of risk tolerance are risk-averse, risk-neutral,
and risk-taking. The dependent variable, investment decision, was assessed
through sub-variables such as market conditions, behavioral factors, and
psychological factors.

Personality traits can be explained as differences between emotions,
people's thoughts, and action patterns (Baranczuk, 2020). In other words, a trait
for individual personality refers to relatively continuous patterns of thought,
feeling, and behavior patterns that distinguish one person from another (Roberts &
Mroczek, 2020). Various models have been developed to measure personality
traits. The Big Five personality model (openness to experience — here and after
used as openness, extraversion, agreeableness, conscientiousness, and neuroticism)

is one of the most preferred models, and this model is successful in measuring



personality (Durand et al., 2020). These personality traits determine an
individual's behavioral pattern and their linking towards others and their
investment outcomes.

Thus, personality characteristics of an individual who invests, relate with
the investment preferences and consequently to investment performance. The
present paper also posits that personality factors may influence risk perception
towards investment (Ashraf et al., 2023). Personality traits have a significant
influence on investment decisions through financial risk tolerance behavior
(Kanagasabai & Aggarwal, 2020). One of the constructs of the five personality
traits is openness. It is how open-minded, imaginative, creative, and insightful a
person is or can be. More open-minded people tend to prefer variety, seek new
experiences, and are curious and perceptive to their environment (Aren, 2020).

Contrastingly, self-absorbed people are less flexible, avoid change and
disruption and get interested only in certain select topics. People with openness
facets are innovative, curious, imaginative, inquisitive, perceptive, and liberal
(Pinjisakikool et al., 2020). Hence, people with openness to experience and
extrovert personalities involving intelligence, curiosity, and imagination in
addition to optimism, talkativeness, and sociable factors are thought about as risky
and overconfident when investing (Ashraf et al., 2023). In specific manner, more
openness personality type of the investors can be willing to take more risks.
(Sarwar, 2020).

Meanwhile, extraversion is connected to the interest to the outer world and
has positive affect and kindness attributes (VandenBos, 2022). An extravert in
particular would have such traits as pleasure, assertiveness, energy, seek
stimulation, experience positive affect, express warmth and not be bound by
reason. It meant that they are work oriented and have a positivity in their decisions
making making them receptive. Features such as these would lead to a loss in the
financial market as the forward-looking are exaggerated (Kaushala et al., 2021)
Therefore the study provides empirical evidence that supports the assertion that

extraversion plays a positive part in investment activities. Consequently,

10



extraversion has a significant influence on the volume of investment that can be
described as positive to a large extent. Specifically, investing activities carried on
by individuals with extroverted personality are overconfident (Ashraf et al., 2023).

Subsequently, agreeableness is displayed by being cooperative and
unselfish (VandenBos, 2022). Persons with agreeableness personality traits avoid
being selfish while becoming helpful, respectful to others' beliefs, avoid conflicts
and arguments, and live harmoniously with others, reliable, warm, and
sympathetic (Tauni et al., 2020). Individuals who are low agreeable generally tend
to follow peer recommendations in investment decision-making, resulting in a
herding effect, and tend to take high risks (Kaushala et al., 2021). Therefore,
individuals who have agreeableness personalities are believed to be risk-averse
(Ashraf et al., 2023).

Consequently, other personality traits include conscientiousness. It refers
to the degree of organization and following obligations. Accordingly, highly
conscientious individuals are self-confident in their analytical skills and possess a
high level of financial self-efficacy since they are meticulous and thoughtful in
their approach. Because of their high self-efficacy level, they avoid immediate
references and try to achieve long-term oriented financial gains (Kaushala et al.,
2021). Hence, people with conscientious personality type are assumed to avoid
risks (Ashraf et al., 2023).

On the other hand, some people have the neuroticism personality. It is
defined as the tendency to experience excess worry, depression, anger, and distress
(John et al., 2020). They are self-centered and are on the lookout for superior
goals. The emotional responses of more neurotic persons are less constant and
predictable. They frequently express emotion in an opposing attitude and are more
prone to perceive everyday circumstances as risky and minor problems as
challenging. (Egging-Bratseth & Siddiqui, 2023). Investors with this personality
tend to be nervous, anxious, emotionally unstable, and scared to make decisions

(Kaushala et al., 2021). As a result, neuroticism personalities are thought to be

11



cautious when it comes to risks and would never be overly confident when
investing (Ashraf et al., 2023).

Second independent variable of the study is risk tolerance, which is the
capacity to select an investment with this risk. No doubt, it is axiomatic that its
impact is going to be necessarily different for everyone’s level of ability to take
risks. Risk tolerance is one of the factors that defines an individual when they are
making an investment decision (Dewi & Krisnawati, 2020). This paper asserts that
risk taking propensity is a critical factor that determines investment decisions.
Nevertheless, the findings from this study conflict with the research conducted by
Lestari et al., (2023) that said risk tolerance influences investments in a negative
way.

Accordingly, a person's risk profile can show their preference for risk.
There are three risk profiles: investors who are associated with being risk averse,
risk-takers, and risk-neutral. Individuals with a high-risk tolerance tend to be
brave in making decisions compared to individuals with a low-risk tolerance
(Rongsirikul, 2021). Risk-averse in classical financial markets such as the stock
market, refers to investors who require a risk premium for taking on (non-
diversifiable) risk, which effectively lowers stock prices (Egging-Bratseth &
Siddiqui, 2023). Therefore, if investors are risk-averse, they will be willing to
sacrifice return in exchange for lower risk when choosing financial assets, which
means they will prefer portfolios with lower betas (Martinez et al., 2022). It is
evident that investors avoid fluctuating risk averse tendency towards risk,
preferring a moderated non- discretionarily level of risk tendencies (Mohd
Zulistiani and Retno Kusumaningtyas, 2023). Self-identification of personality
traits identifies that, risk-averse persons will be careful when it comes to making
decision on investing in stock market (Mubarag et al., 2021).

The readiness to venture oral or chance emerges or willingness to consider
the advantage of variance, as risk-takers do (Aren & Nayman Hamamci, 2023).

The study showed that people with risk-taking have a higher intention to invest.

12



Investors’ attitudes and perceptions for risk-taking influence their motivation for
the choice of investment ideas (Sobaih & Elshaer, 2023)

Risk-neutral investors chooses an investment type with an expected return
equal to the risk level. This investor calculates the profits and losses on the
investment stock portfolio owned. They avoid selling equities whose value
declines and bases their risk tolerance on the profits and losses from prior stock
purchases (Mubarag et al., 2021).

However, when different investors are oriented toward those relative
investment schemes, they are likely to decide to invest and take a diversified
approach to investing. Investment Decision is a popular economic vehicle where,
in the hope of producing more revenue, people invest their capital. Investors are
expected to make investment decisions that maximize returns (Go et al., 2020).
Investment decisions are crucial for managing the present needs and future goals,
and individuals and families spend a considerable amount of time and resources in
financial planning (Baker et al., 2021). Investment is delaying present
consumption for a specific period of time in order to integrate it in the production
process.

In order to mitigate the effects of time, inflation, and uncertainty, the
choice to invest depends on the likelihood of allocating present funds or resources
to a portfolio with a potential of future returns (Obeng-Manu, 2022). When
deciding to invest, normally, people evaluate their "financial positions" based on
specified objectives such as incomes or equity returns. Thus, because of the
complexity, the primary naive businessmen entirely rely on the approvals of
financial advisors in the process of investment (Aeknarajindawat, 2020). In this
vein, their investment decisions are highly influenced by the following factors:
market conditions, behavioral, as well as psychological characteristics.

Market conditions are the economic environment for business, investing,
and employment. One of the key factors that can influence investment decision-
making is the state of the economy. The several types of investments include but

not limited to stocks, bonds and real estates and their investment are an aftermath
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of the economic scenarios. It may also be postulated that risk taking is higher in
phase II because investors become more optimistic concerning potential gains
during periods of economic expansion. On the other hand, during recession period,
the risk taking ability decreases mainly due to concern of wealth maximization
and preserving the capital (Lydne & Singh, 2021). For instance, during a period of
economic expansion, there is always an increase in the price of stocks as the firms’
record improved profits, and investors are more optimistic. In contrast, during a
recession, the market prices might decline due to the poor earnings record of firms
in their bid to make higher profits and decrease investor risks (Suresh, 2021).

However, the behavioral aspect is the study of psychological influences on
investors, and financial markets assert that an individual investor's behavior
diverges from that in practice. Traditional financial models are unable to clarify
and predict all financial decisions and fail to explain some phenomena that impact
an investor's stock-picking choice. Some emotional issues move investors in
making investment decisions, which is evidenced by irrational market behavior or
inefficient markets (Hossain, 2022).

Psychological refers to studying investor mindset, analyzing the emotions,
behavior, traits, ideologies, and beliefs that steer investors to make certain
investment decisions. The impact of psychology on making investments decisions
involves studying how people think, feel, and behave when making investment
choices. Several factors compromise the rationality of those investors and cause
irrational behavior among individual investors, including overconfidence and self-
control (Rahman & Gan, 2020).

Risk taking propensity is significant when investing in financial
institutions: the effect of personality traits. Concerning the personality factor, the
openness to experience could encourage people to take higher risks to look for
other forms of investment, while extraverts will just look for business risks as a
form of an escapade. This is because nice people prefer avoiding conflicts, so they
are likely to go for low risk products and services while hardworking people

would go for low risk investment which they have done their research on.
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Neurotics may have lower risk tolerance as well due to the anxiety they have and,
therefore, they choose safer roads. While recreational users invest in relatively
safer and more conservative securities, risks and spreading over portfolios, risk-
neutral investors have equal weights between risks and returns. The term risk-
takers use high risk to mean having a higher chance of getting more out of a
business venture. Therefore, when such traits and risk-taking ability is understood
by an investor, it leads to better investment decisions or preferences with their
inclinations hence improving the inability to cope with market volatility or to

achieve long —term investment aims while avoiding the emotional biases.
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Agreeableness
Conscientiousness
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Figure 1. Schematic Diagram of the Study
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Statement of the Problem

This study explored the significant relationship between professionals’
personality traits, risk tolerance, and investment decisions in Ozamiz City.

Specifically, this study sought to answer the following research questions:

1. What is the demographic profile of the respondents in terms of gender,
age, marital status, years of working, income, and workplace?

2. What is the level of personality traits among professionals’ in terms of
openness,  extraversion, agreeableness, conscientiousness, and
neuroticism?

3. What is the level of risk tolerance as perceived by professionals’ in
terms of risk-averse, risk-neutral, and risk-taking?

4. What is the level of investment decisions as perceived by professionals
in terms of market conditions, behavioral, and psychological influence?
5. Is there a significant relationship between the level of personality traits

among professionals’ and investment decisions?

6. Is there a significant relationship between risk tolerance and investment
decisions?

7. Is there a significant difference among professionals’ investment

decisions when grouped according to profile?

Null Hypotheses:

HO1: There is no significant relationship between the level of personality
traits among professionals’ and investment decisions.

HO02: There is no significant relationship between risk tolerance and
investment decision.

Ho3: There is no significant difference among professionals’ investment

decisions when grouped according to profile.
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Significance of the Study

Thus, this study aimed to investigate the relationships between personality
traits, risk tolerance, and investment decisions among professional to discover
which dimension of investment decisions is most important in influencing
personality traits and risk tolerance in Ozamiz City. Studying professionals is
appropriate because this group of people is significantly affected by different
factors and biases in terms of their investments. Moreover, this study shed light on
the professionals on their future discovering personality traits, risk tolerance, and

investment decisions.
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RESEARCH METHODOLOGY
Research Design

The study utilized a quantitative research approach, primarily employing a
descriptive-correlational research design to gather the necessary data. Descriptive
research, as defined by Shona Mccombes (2019), is a type of research that
describes a population, situation, or phenomenon being studied. It can utilize
various research methods to investigate one or more variables. Therefore, by
employing this research design, researchers were able to gain insights into the data
from a wide range of populations on personality traits and risk tolerance toward
professionals' investment decisions. This design was deemed appropriate for the
study as it explored the significant influence of professionals' personality traits,

risk tolerance, and investment decisions.

Locale of the Study

The study was conducted in the 50th District of Ozamiz City among
working professionals. Ozamiz City is part of Region X that belongs to Mindanao,
yet it has dynamism. Because of its strategic location, Ozamiz City played an
important role in influencing the behaviors and strategies that professionals within
the territory would take when making investment decisions about their resources.
Thus, the establishment of Ozamiz City had grown as the conduit for trading
activities that have boosted the managerial and economical pursuits throughout
several places. Such extended the researchers a view on how different
personalities of the professionals including their tolerance to risks and their
investment behaviors was shaped by historical charm and export credentials of the
city in agricultural produces. This paper established that Ozamiz City significantly
affected the investment practices of the professionals in the city, stressing the
relevance of ascertaining how the features of the city influenced the working

professionals’ attitudes towards the investment.



Respondents of the Study

There were 986 working professionals in the 50th District in Ozamiz City.
By utilizing the Raosoft Sample Size Calculator, researchers were able to come up
with 277 total numbers of respondents through a purposive sampling technique.
The criteria for choosing the respondents are the following: (1) he/she must be a
financial or non-financial institutions employee in Ozamiz City, with a monthly
income ranging from at least Php 10,000 to over Php 30,000; (2) must have one
year experience of working; (3) have an informed consent to participate in the
study. However, those professionals who did not meet the established criteria were

excluded as study respondents.

Data Gathering Instruments

The researcher used the following research instruments:

A. Personality Traits Questionnaire: This is a 4-point likert scale
questionnaire adopted from John & Srivastava, (1999) with 5 constructs
namely: Openness, Extraversion, Agreeableness, Conscientiousness, and
Neuroticism. It consists of 25 indicators.

In determining the respondents’ level of personality traits, the following

scale was used:

Responses Continuum Interpretation
4- Strongly Agree (SA) 3.25-4.00 Very High

3- Agree (A) 2.50-3.24 High
2-Disagree (D) 1.75-2.49 Low
1-Strongly Disagree (SD) 1.00-1.74 Very Low

B. Risk Tolerance Questionnaire. This is a 4-point likert scale questionnaire
adopted from Irton,( 2021), Wahl& Kirchler, (2020), with 3 constructs
namely: Risk- Averse, Risk- Takers, and Risk- Neutral. It consists of 15

indicators.
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In determining the respondents level of risk tolerance, the following scale

was used:

Responses Continuum Interpretation
4- Strongly Agree (SA) 3.25-4.00 Very High

3- Agree (A) 2.50-3.24 High
2-Disagree (D) 1.75-2.49 Low
1-Strongly Disagree (SD) 1.00-1.74 Very Low

C. Investment Decision Questionnaire. This is a 4 point likert scale
questionnaire adopted from Mabaso, (2018), and Abideen,(2023) with 3
constructs namely: Market Condition, Psychological, and Behavioral. It
consists of 15 indicators.

In determining the respondents’ level of investment decision, the

following scale was used:

Responses Continuum Interpretation
4- Strongly Agree (SA) 3.25-4.00 Very High

3- Agree (A) 2.50-3.24 High
2-Disagree (D) 1.75-2.49 Low
1-Strongly Disagree (SD) 1.00-1.74 Very Low

Data Gathering Procedure

The researchers obtained permission from the Dean of the College of
Business and Management before conducting the study. , which the research
advisor conferred, and subsequently sought permission from the respondents,
ensuring they provided informed consent. For reliable and consistent results, the
researchers placed a strong emphasis on providing precise instructions and
directions. During the distribution process, the respondents and the researchers
explained carefully the objective of the study. To make data analysis easier, the

researchers methodically arranged and collated all the questionnaire replies after
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they had been gathered. They carefully maintained accuracy when entering the
gathered data into a database or spreadsheet. After this, the data were tabulated,

analyzed, and interpreted.

Mode of Analysis

The following were the statistical tools used in analyzing and interpreting
the data collected in this study:

Percentages and Frequency These tools were used to determine the
demographic profile of the respondents in terms of age, sex, marital status,
income, and occupation.

Mean and Standard Deviation These tools were used to measure the level
of working professionals’ personality traits, risk tolerance, and perceived
investment decisions.

Pearson Product- Moment Correlation Coefficient This tool was used to
identify the extent of the relationship among the variables: Personality Traits, Risk
Tolerance, and Investment Decision. The significant relationship of the variables
was measured through the p-value that was set at 0.01 significant level.

F-Test and T- Test (ANOVA) These tools were used to explore the
significant the difference among professionals’ investment decisions when

grouped according to their profile.

Ethical Considerations

Before the study was conducted, the following ethical considerations were
observed (Bell & Bryman, 2007). The respondents have the right to refuse
participation at any given time and change their minds after initially accepting the
terms of participation and signing the consent form. Informed consent was given
to the respondents to ensure they were introduced to the objectives and to ensure
voluntary participation in the study. The respondents were given the right to refuse

or withdraw their participation at any time without forceful acts.
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Complete anonymity was strictly adhered to protect the privacy and
confidentiality of the personal information of the respondents who will agree to
participate in this study. Therefore, their names were kept confidential from the
readers and were replaced by numbers (e.g., Professional 1, Professional 2, etc.) to
represent their answers regarding their personality traits, risk tolerance, and
investment decisions.

Proper credits were given, credible and reliable sources were used. Results
were made transparently; and research reports and information were interpreted
properly and accurately. This research upholds integrity and institutional

credibility for an ethically responsible research activity.
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RESULTS AND DISCUSSION

Demographic Profile of the Respondents

Table 1 presents the demographic characteristics of the respondents,
encompassing gender, age, marital status, years of working, types of institutions,
and monthly income. Out of the 277 respondents, 177 (42.42%) were female, and
160 (57.76%) were male. Regarding age distribution, 69 (24.91%) were 23-25
years old, 54 (19.50%) were 26-30 years old, 49 (17.68%) were 31-35 years old,
36 (13%) were 36-40 years old, 42 (15.16%) were 41-45 years old, 12 (4.33%)
were 46-50 years old, 7 ( 2.53%) were 51-55 years old, 6 (2.16%) were 59-60
years old, and 2 (0.72%) were 60 years old above. In terms of marital status,
indicating that 144 (51.99%) were single, 120 (43.32%) were married, and 13
(4.69%) were widowed. The table also illustrates that 56 (20.22%) of respondents
had worked for 1-5 years, 137 (49.46%) for 6-10 years, and 84 (30.32%) for over
10 years. The participants worked in financial and non-financial institutions: 127
(45.85%) in financial institutions and 150 (54.15%) in non-financial institutions.
In terms of monthly income, 133 (48.02%) earned 10,000-15,000, 61 (22.2%)
earned 16,000-20,000, 64 (23.1%) earned 21,000-30,000, and 19 (6.86%) earned
over 30,000.

The table shows frequency and percentage data for age, gender, marital
status, years of working, type of institution, and monthly income of the
respondents. The result concludes that in each category the majority of the
respondents was male with a slightly higher percentage of (57.76%) while the
female percentage was lower with only (42.24%) consequently, illustrating the
impact of education on male in making forceful and confident financial decisions.
The male participants have full understanding of how they manage their money,
they are confident and receive all forms of information on how they manage their

finances since they are financial providers most of the time, hence, successful



investment. Men are just encouraged to be more aggressive and dare, in
financial activities, while women are just being warned to be more careful and less
willing to risk in financial issues (Gupta and Goyal, 2024). Opinion Males’
reactions regarding their investments are mainly guided by their self —perceived
feelings. This applies from their overconfidence in considering themselves
superior to females in terms of their skills and efficiency of investments (Adil &
Ansari, 2022).

A high percentage (24.91%) of many individuals are reported from 23-25
years old and a low percentage (0.72%) of 56-60 years old which shows that
newly graduated members are most keen to begin practices. These people are said
to be more intelligent than older persons and are more likely to find themselves
with spare cash after meeting their bills. This is mainly because they think in
terms of months and because, as people become older, they tend to focus on
security of their investments. They could be more focused on minimising their
losses instead of searching for growth opportunities (Fong et al., (2021). The
majority of older respondents are aware of inflation and interest compounding, but
less than half are aware of risk diversification. Decisions regarding investments
are personal and solely dependent on the choices of the individual
(Kusumaningrum et al., 2019). Unfortunately, numerous young investors continue
to make reckless choices and decisions about their investments. However, these
young investors shouldn't allow greed or fear to dictate their choices. Rather, they
must emphasize knowledge and careful investment planning by taking into
consideration various factors to ensure good investment decisions (Awaluddin, M.
et al., 2023).

Further, marital status revealed that the studied individuals are basically
single with higher percent (51.99%) while widowed were low (4.69%) which
implies, they might have more disposable income than widows to invest. There
are surveys that say singles are bigger investors because they have more
disposable income and the ability to afford it. They fully manage their finances as

business ventures, which can expand in the future. In the survey conducted by
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DePaulo (2023), single people, especially women often tend to take more
responsibility for their financial decisions and hence are more likely to invest
aggressively. Conversely, widowed individuals lack resources and financial
matters and may opt for investments and prioritize their needs. They are more
aggressive and lack the knowledge to manage investments, which could result in
losing some part of their finances. According to Streeter (2020), widowed people
make important decisions on their own and deal with financial difficulties. Their
financial resources may differ significantly in terms of pre-existing savings,
inheritance, pensions, and so on (Gavish et al., 2022).

The years of working data show that the most professionals are working 6
to 10 years with a high percentage (49.46%), while those working for over 10
years with a low percentage (32.22%), it implies that individuals in the 6 to 10
years' range are stable to allocate funds for potential growth. They are
knowledgeable enough in market dynamics and handle different risks to navigate
potential loss. According to Sanchez, (2020), people between working 6 and 10
years are frequently starting their occupations and becoming financially
independent, attaining a stable salary level that encourages investment. Because
they have fewer financial responsibilities and a broader time horizon for rewards,
they might also be more risk-tolerant. In contrast, those working over 10 years
may not generally engaged in investments because they focus on their future plans
and basic needs. They are wiser on how to manage their cash and are not
figuratively bendable on market swings. The authors Hasting & Mitchell (2020)
established that individuals with working or experience of over a decade require to
meet multiple demands such as, mortgages, children, and school bills, and
therefore focus on the short-term needs as opposed to long-term fixed costs. They
might be less willing to take on risk charged because through learning of market
volatility and how it impacts on established financial security, their perception of
risk has changed.

Moreover, most working individuals have a monthly income of 10,000 to

P15,000 with a high percentage (48.02%), followed by over 30,000 with a low
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percentage (6.86%), which implies that lower income earners motivated by strong
financial incentives to accumulate wealth and safeguard their future than earning
over 30,000 may lead to different spending habits and priorities. It is for this
reason that such people turn their gaze towards seeking appropriate investment
opportunities which they can utilize through hard times when circumstances such
as the lack of ample capital or funds arises. As they regard investments as being a
crucial tool that can help them improve their financial status, more often, they
consider it more important to acquire information concerning investment
opportunities, and may be more aggressive in managing their resources. As Raut
(2020) opines, people in this income bracket may consider investing as the best
way to enhance their revenue, possibly with the view of aiming at getting some
financial security; they are more goal-oriented, better short-tempered. On the other
hand, the well paying jobs as indicated by the respondents might offer a good
feeling about their income. If there are higher available resources they may focus
on nearly temporary objectives or improvements of the lifestyle rather than on
investments. Rattanaprichavej and Teeramungcalanon, (2020) noted that the target
group is already wealthy, and increased income places the additional funds in
other categories of importance. High earners have lower risk appetite since they
are aware market fluctuations and how they might affect amount of money they
already earned.

Last, the majority (54.15%) of the respondents were from the non-financial
institutions while only (45.85%) of the respondents were from the financial
institutions, thus, suggesting that individual in this sector may make more
investments than in the non-financial institutions. Non-financial service providers
may understand investments as a feeling of need backed up by their financial
goals. Instead, they may consider the accumulation of capital as the primary
values as well as the security needs of the financial industry if they are not
suitable for the mentioned privileges. Quick & Inwinkl (2020) revealed that the

non-financial sector employees are more involved in matters relating to personal
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finance. They also control their finances by going online or consulting
professionals to invest the sum of money.

In contrast, individuals working in financial institutions might seem to be
at ease because of their financial security, which could lead to a lower level of
involvement in individual investing. They are knowledgeable enough in the
financial industry when it comes to investing and are prone to be conservative. In
the same page Ouimet and Tate (2020) mentioned that the individuals in the
financial sector are financially literate and maybe have more complex financial
profiles which results to low risk taking or even extending conservative
investment.

Research has indicated that various conventional variables including
marital status and gender often have no correlation with the investment processes.
For example, research work by Smith et al. (2021) explored a correlation between
several demographic variables, including age, level of education, political
affiliation, place bonding, and pro-environmental behaviour. It was also found that
men and women might have different risk taking capacities but concerning
investment performance, the disparities do not emerge so evidently once other
considerations such as experience and income level are taken into consideration.

In a similar vein, Johnson & Lee (2022) offered an extensive study that
showed that marital status had no significant impact on the decision making on
investments. They argued that while married persons have to share their financial
decisions with their spouses this does not necessarily mean they have divergent
investing patterns from single individuals.

The evidence of economic criteria has showed that age, years of work
experience, and monthly salary significantly affect investing decision rather than
demographic factors. In Bai et al.’s (2023) work, one is likely to be a wise investor
if he or she has more years of working experience because the latter gathers
information about the financial goods and the market. This is in coherent with the
notion that real world experience increases confidence during the delicate

financial choices. Moreover, age affects the distribution of the portfolio because
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young investors opt for growth investments since recovery time is longer than that
of mature investors, who invest cautiously with an approaching retirement period
(Garcia & Patel, 2024).

Another factor towards investment behaviour is monthly income.
Investable wealth over a certain threshold tends to come from the population with
higher than average income. The study carried out by Chen et al. (2023) showed
that the more the clients” monthly income, the more they are willing to engage in
other investment opportunities than the low income earners assuming they
prioritize current needs than investing for future returns.

Thus, the findings from the research reveal that, out of gender, the male
has the highest percentage to show that they are more aggressive in making
investment decisions than females. In terms of age, 23-25 has the highest
percentage, which implies that newly graduated individuals are eager to start their
careers. In marital status, the highest percentage is single, which means that they
have more disposable income to invest than married people. In terms of years of
working, the most common is 6-10 years, which implies that professionals are
more stable in allocating funds for financial growth. The income range that enjoys
the highest percentage is Php 10,000 — Php 15,000, which shows that through
investment, professionals aimed at becoming at least financially well-off or to
having added means, and the greater majority of these are employees from non-
financial organizations suggest that the employment area professionals may be

into investments.
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Table 1. Respondents’ Demographic Profile (n=277)

Category Frequency Percentage
Gender
Female 117 42.24
Male 160 57.76
Age
23-25 69 2491
26-30 54 19.50
31-35 49 17.68
36-40 36 13.00
41-45 42 15.16
46-50 12 4.33
51-55 7 2.53
51-55 6 2.16
56-60 2 0.72
Marital Status
Single 144 51.99
Married 120 43.32
Widowed 13 4.69
Years of Working
1-5 years 56 20.22
6-10 years 137 49.46
Over 10 years 84 30.32
Types of Institution
Financial Institution 127 45.85
Non-financial Institution 150 54.15
Monthly Income
Php. 10,000 — Php. 15,000 133 48.02
Php. 16,000 — Php. 20,000 61 22.02
Php. 21,000 — Php. 30,000 64 23.1
Over Php. 30,000 19 6.86

Level of Personality Traits among Professionals

Table 2 presents the professionals' level of personality traits. The data
provides a quantitative measure of the Big Five Personality Traits, which are
openness, extraversion, agreeableness, conscientiousness, and neuroticism. The

overall result indicates that professionals exhibit a high level of personal
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characteristics (M=3.21; SD=0.47). The study further reveals a very high level of
openness (M=3.31; SD=0.47), agreeableness (M=3.38; SD=0.44), and
conscientiousness (M=3.44; SD=0.44). High levels of extraversion (M=3.10;
SD=0.53) and neuroticism (M=2.84; SD=0.49) were also observed. This suggests
a high level of traits for constructs.

The finding shown in this research indicated that personality traits in
professionals are strong. This indicates that the professionals are very much
satisfied with their respective institutions. They exhibit a strong personality trait in
dealing with their investments. Professionals' personality traits have a big impact
on their investment decisions, including how they perceive risk, evaluate
opportunities, and manage emotional stability. Possessing both strengths,
characterizes their positive personality profiles can serve them well in the
investment field.

Additionally, the insights of the highest-rated variable are
“conscientiousness” with a weighted mean of 3.44, SD=0.44 followed by the low-
high rated variable of “neuroticism” with a weighted mean score 2.84, SD=0.49.
Therefore, high conscientiousness has larger tendency to invest than high in
neuroticism, implying mood swing and instability while handling investments.
Professionals may be more vigilant in their planning and execution of investment
strategies, which may result in more disciplined and well-informed investment
decisions. They are also likely to thoroughly investigate and evaluate investment
opportunities before making decisions.

Mayfield et al. (2008), study further revealed that people’s level of
conscientiousness has positive correlation co-efficient with short term and long
term investing. Conscientiousness is firmly rooted in two skills: self-discipline
and the ability to plan and navigate tasks required towards the realisation of some
objectives. This person is still trustee and responsible (Cabrera-Paniagua &
Rubilar-Torrealba, 2021). Conscientious people engage themselves in decision-

making processes. It could also empower them to not have to turn rumors and to
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be picky with the stocks that they invest in and the amount of risks they are
willing to take.

On the other hand, low-high rated neuroticism suggests that these persons
have not invested; are apt to speculate and emotionalize. Employees in that area of
Ozamiz City are highly sensitive to emotions and have tendency to react strongly.
Due to the feeling of fear and worry, they might make investment decisions
without much thinking, or such decisions might be less safe (Sarwar et al., (2020).
Neurotic people cannot reason and analyze critically, so they may feel when they
take certain risks and have less money in stocks (Jiang et al., 2024).

Findings reveal that there is a significant relationship between the level of
personality traits among professionals and investment decisions. This finding
contradicts the hypothesis that there is no significant relationship between the
level of personality traits among professionals and investment decisions.

Future research supports the idea that these characteristics are linked to
positive outcomes. The findings of the study were supported by pieces of literature
emphasizing personality traits, which has demonstrated that individuals tend to
score higher on some traits than others ((Mazzucato et al., 2020). For example,
people with high conscientiousness are more likely to practice healthy habits,
which enhances their general well-being (De Fruyt et al., 2021). However, it
indicates a connection between agreeableness and stronger social support systems,
which can act as a stress reliever and improve mental health (Donnellan et al.,
2020).

Moreover, according to Dziuba et al. (2020), high conscientiousness and
agreeableness levels create an environment where workers feel appreciated and
encouraged by their colleagues, which greatly increases workplace satisfaction.
Contented workers are more likely to show increased productivity and
engagement. Although the sample also exhibits a high degree of neuroticism,
suggesting a possible being prone to feeling negative, it's crucial to take into

account how cultural influences may affect personality traits (Hofstede, 2001).
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A theory that can explain these results is Fiske’s Five-Factor Model of
Personality, (1949). Hence, specific traits of individuals are relevant to
effectiveness of the investing activity, which is possible to manage in order to
apply the identified risks, opportunities and individual characteristics in managing
financials.

Thus, working professionals consider their personality traits when it comes
to investing. They are more likely to be open-minded, assertive, and self-confident

in their analytical skills, leading them to make informed decisions.

Table 2. Level of Personality Traits among Professionals (n=277)

Constructs M SD Interpretation
Openness 3.31 0.47 Very High
Extraversion 3.10 0.53 High
Agreeableness 3.38 0.44 Very High
Conscientiousness 3.44 0.44 Very High
Neuroticism 2.84 0.49 High

Overall Level of Personality

Traits 3.21 0.47 High

Note: Personality Traits Scale: 3.25-4.0 (Very High),; 2.50-3.24 (High); 1.75-2.49
(Low); 1.0-1.74 (Very Low)

Level of Risk Tolerance among Professionals

Table 3 presents the level of risk tolerance among professionals. The data
provides a quantitative measure of risk tolerance among constructs such as risk-
averse, risk-neutral, and risk-taking. The professionals' risk tolerance is high
(M=3.09; SD=0.50).

Meanwhile, when it comes to risk-averse, they have a higher rating
(M=3.24; SD=0.44), followed by risk-taking with a low rated mean of 2.99 and
SD=0.55, indicating that risk-averse individuals are afraid to take risks without
knowing the possible returns they may get. They are wiser in dealing with
financial matters; they ensure that they generate a good return in the long run.
Certain individuals prefer less risky activities or give more consideration to

potential negative effects before taking on riskier investments. These individuals
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may prefer less risky investments but higher returns. Aumeboonsuke & Caplanova,
(2021) stated that investors who choose to make low-risk investments are included
in the risk-averse category. Numerous studies have consistently shown that risk-
averse investors prioritize capital preservation over potentially higher returns from
riskier assets like stocks and rather prefer lower-risk investments like savings
accounts, bonds, and certificates of deposit (Adil, M. et al., 2022).

On the other hand risk taking has low mean rate suggesting that people in
this portion are not more into taking directly high risk, this goes with the
reasoning that professionals especially those who have established careers and or
families are usually more careful and seeker with their investment decisions. It
suggests that this group of individuals is less likely to engage in high-risk
activities in general. However, some people who engage in high-risk activities.
They tend to make more careful decisions than those who are risk-averse.
Therefore, even within a group that is classified as "risk-taking," the lower mean
rating implies a more cautious approach to risk, suggesting that the level of risk
tolerance varies greatly among individuals. Aumeboonsuke & Caplanova, (2021)
noted that if an investor decides to undertake a high risk investment then it means
that they are-risk seeking investors. Psychological, social and possibly even genes
could influence the aspect of risk taking in the various pathways (Murwaniputri &
Bleskadit, 2023). Furthermore, things like pleasing appeals in cautions or the
perceived great amount of money can lead to more risks confidence (Nosita, F. et
al., 2020).

The finding revealed that professionals have high levels of risk tolerance,
which shows that the respondents have a broad range of risk tolerance, including
risk-averse, risk-neutral, and risk-taking. They seem rather flexible in what they
are willing to invest in or how they are willing to invest, which is not just confined
to only one or a conservative way of investing but they are willing to hear of and
pursue several investing opportunities no matter how high risk they may appear as

well. The high rating among constructs can make a well-informed investment
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decision when making an investment in a comfortable way with a moderate level
of risk.

However, it can be stated that risk tolerance of investors influences their
decision making (Bodie et al., 2014). Lower risk investors mean that usually the
investments made are of lower risk while higher risk investors also indicate that
the investments made are of higher risk. Therefore, it can be concluded that a
particular level of risk tolerance defines the choice of investment for an investor
and how various investors take various levels of risk, and how characteristics such
as age, employment status, income and net worth can affect. High-risk investors
aim to maximize their profits by making the most of their risk tolerance
(Aumeboonsuke & Caplanova, 2021).

The result of the study corresponds with the research that claims that
people who are cultivating their careers, investing in the long term and those who
bear the financial risks, act prudently (Smith & Jones, 2021). This has been well
explored pending its role in connection with financial markets noted for requiring
specialists for hard choices that entail a spectrum of risks. As a result, when
selecting amongst financial assets, risk-averse investors will be willing to trade off
return for risk meaning they will invest in portfolios with lower betas (Martinez et
al., 2022). The study also discovers that investors will be rational when it comes to
investing in the stock market if they are risk averse (Mubarag et al., 2021).

The risk-neutral professionals decide to go for type of investment with the
same profit level as the risk level. A study established that investors with a profile
that is most often risk-neutral are likely to estimate that risk inevitably results in a
loss (Aren & Nayman Hamamci, 2023). Similarly, those professionals which are
risk taker show willingness to take risk risk by thinking about higher returns and
losses, and have higher intention to invest dimensions of investment (Sobaih &
Elshaer, 2023).

The study's findings suggest a significant relationship between the level of
risk tolerance among professionals and investment decisions. This finding

contradicts the hypothesis, which stated that there is no significant relationship
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between the level of risk tolerance among professionals and investment decisions.
The high levels of risk tolerance of professionals influence their investment
strategies and decisions.

This further establishes that professionals’ risk tolerance is relatively
higher and they are most comfortable in dealing with the risk tasks at a moderate
level (Dewi & Krisnawati, 2020). This is probably because they have more
experience, are knowledgeable enough, and understand the investment field, and
thus, they can be more informed in assessing risk (Rongsirikul, 2021).

The Prospect Theory supports these findings, indicating that professionals
with high mean scores in various levels of risk tolerance focus on how these
options are presented and evaluated during the decision-making process. They
may become risk-averse in the face of potential losses but more willing to take
risks to recoup losses.

Thus, the study indicates that professionals exhibit a high level of risk
tolerance, indicating a combination of moderate risk in their investments.
Professionals' investments show a higher degree of risk aversion. The emphasis on
the protection of capital from loss rather than the possible gains is in line with
developments in the behavioral finance field. The study could also explore the
details of who influences professionals to take high risk such as experience,

education and information that is available to them.

Table 3. Level of Risk Tolerance among Professionals (n=277)

Constructs M SD Interpretation
Risk-Averse 3.24 0.47 High
Risk-Neutral 3.04 0.48 High
Risk-Taking 2.99 0.55 High

Overall Level of Risk Tolerance
0.50 High
3.09

Note: Risk Tolerance Scale: 3.25-4.0 (Very High), 2.50-3.24 (High); 1.75-2.49 (Low);
1.0-1.74 (Very Low)
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Level of Investment Decision among Professionals

Table 4 shows the level of investment decisions among professionals. The
data provides quantitative measures of risk tolerance among constructs. Individual
constructs such as market conditions and behavioral and psychological highlight
the distinctive characteristics of investment decisions among professionals.

Professionals had a high degree of market trends toward investment
decisions as seen by the Market condition (M=3.18; SD=0.46), followed by
behavior with a low mean rated variable (M=2.73; SD=0.59), which shows that
professionals are extremely aware of market conditions about how constantly
changing the financial landscape is. They know how markets develop, what trends
may exist, and what may be the fluctuation in the longer run they are likely to face.
This suggest that their investment plans are less likely to be driven by short run
behavioral biases as their source of information and data for their investment plans
are extensive research and analysis of market conditions prevailing at any given
time.

Nyakurukwa & Seetharam (2023) have argued that market prices
incorporate all information, or at least the information contained in this sample of
professionals. Therefore, relying on market values and conditions becomes easier
and more probable than attempting to predict market changes using behavioral
characteristics, which are often erratic and incongruous.

In contrast, behavioral has a low mean rated variable; it shows a high role
of behavioral biases in investment decisions. Professionals make a lot of investing
decisions based on behavioral factors. When it comes to investment decisions,
they are more likely to take into consideration their judgment, feelings, and
experiences. Cognitive biases are a significant problem in the investing profession,
however; cognize bias, more precisely, persons with less expertise are more
susceptible to its effects than professionals. However, the behavioral factors are
considered to some extent because most professional approaches to investing are
grounded in market data since they are measurable and reliable which minimizes

the effects of bias decisions based on impulse or emotion. Thus, it becomes more
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dependable investing in the market trends instead of attempting to predict market
trends based on people behavioral patterns which often are erratic and never set
(Shukla, 2020).

The study's findings revealed that the respondents have a positive view of
investment decisions. It may imply a high level of confidence in their capacity to
make wise and profitable investment choices for their future. This certainty may
result from their background, education, and understanding of the investment
world, which enable them to manage market trends and fluctuations, behavioral
biases, and psychological influences. The high mean score indicates that the
respondents' economic data and market trends have a big impact on making
investments. They are more vigilant and well-informed about market trends or
fluctuations and economic indicators that could greatly influence their investment
strategies and outcomes. Meanwhile, behavior is more likely to take into
consideration their judgment, feelings, and experiences. The mean score is high,
therefore, respondents indicated their level of confidence, risks and market
perception affects making of various investments resulting into irrational decisions.

Further research indicates that economic data and market trends have a big
impact on investor behavior (Jimenez, 2017). It indicates that economic conditions
can affect the performance of different investment types, such as stocks, bonds,
and real estate. For example, during times of economic growth, stock prices tend
to rise as companies earn more profits and investors are more confident about the
future. In contrast, during times of economic downturn, stock prices may fall as
companies struggle to earn profits and investors become more cautious in their
investment (Abdul, 2023).

Furthermore, professionals gained a higher degree of awareness and
consideration of several factors compared to the average population (Barberis &
Thaler, 2003). This is because of their experience, knowledge, and understanding
of domain finance that allows them to make informed decisions and be updated on
trends and behavioral biases. Behavioral Finance Theory particularly highlights

psychological aspects and cognitive factors. The high scores on behavioral and
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psychological influence imply that professionals are aware of these biases and are
making an effort to lessen their influence on their investment choices to avoid
losses. This aligns with behavioral finance, which highlights the significance of
understanding and managing cognitive awareness to make more rational
investment decisions.

Therefore, there is a need to feel free to look at the investment decision
through other lens such a social, psychological and the state of the market. The
high level of confidence across all constructs indicates a positive outlook,
considering they are confident and comfortable when making investment
decisions. Professionals are usually skilled at choosing investments, but it is more
important to identify the particular biases that are most common to develop

strategies for mitigating their impact on investments.

Table 4. Level of Investment Decision among Professionals (n=277)

Constructs M SD Interpretation
Market Conditions 3.18 0.46 High
Behavioral 2.73 0.59 High
Psychological Influence 3.06 0.53 High

Overall Level of .
Investment Decision 2.99 0.53 High

Note: Investment Decision Scale: 3.25-4.0 (Very High); 2.50-3.24 (High); 1.75-2.49
(Low); 1.0-1.74 (Very Low)

Significant Relationship between the Level of Personality Traits and Investment
Decision

Table 5 shows a significant connection between personality traits and
investment decisions. The strong positive correlation coefficient of 0.41 and the p-
value of 0.00 denote statistical significance. The correlation's statistical
significance supports the validity and dependability of the relationship that has
been observed. The likelihood of obtaining such a strong correlation coefficient by
chance is incredibly low, with a p-value of .000. This result asserted a link

between personality traits and investment decisions, which means that personal
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characteristics are important in influencing investment decisions, and establishes a
strong relationship.

The study's findings reveal that certain personality traits are likely to make
specific investment decisions. Consequently, among the five models of Big Five
Personality Traits, openness, extraversion, agreeableness, conscientiousness, and
neuroticism are indicated as high-level rated variables. These personal
characteristics may probably exhibit a strong foundation in their respective groups
or institutions when dealing with financial matters. Conscientiousness indicates
that professionals are vigilant in planning their investment decision-making.
Agreeableness suggests that they are more inclined to follow the advice of a
financial advisor to have a better investment outcome. Openness implies that
professionals are highly open to innovative ideas or experiences in assessing
different unusual investment strategies, which may result in a wider variety of
investments. Extraversion indicates that they enjoy interacting with others,
especially their families, friends, and peers, regarding their investment, which
helps them make their own decisions. Lastly, neuroticism suggests that they have
a high degree of emotional sensitivity and reactions. They may act based on their
instinct due to fear or worry regarding their investments. Thus, their success in the
investment industry may be attributed to their combination of positive personality
traits. It is imperative that constructs have a significant influence on investment
decisions.

Relatively, a strong positive correlation highlights a higher chance of
having successful investments and diversified portfolios (Soto, 2023). This
explains that positive investing outcomes can result from the connection of
personality traits with appropriate investment strategies. However, there is risk in
every part of every economic choice, investments will always involve some level
of it. Some economic, demographic, and behavioral aspects influence investment
decisions (Mukhdoomi, 2023).

The significance level of the relationship's correlation coefficient

strengthens the truthfulness of the relationship observed. The low probability of
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gaining such a strong correlation by chance indicates that the relationship between
personality traits and investment decisions is likely real and not due to random
variation (Sawaean & Ali, 2020). It is settling to remember that a correlation does
not prove a cause. While the findings demonstrate a significant positive
correlation, other numerou factors, such as market conditions, behavioral, and
psychological, may also impact investment decisions (Kaushala et al., 2021).

The study's findings suggest that there is a significant relationship between
the level of personality traits among professionals and investment decisions. The
high levels of personality traits of professionals influence their investment
strategies and decisions. This finding contradicts the hypothesis that there is no
significant relationship between the level of personality traits among professionals
and investment decisions. Therefore, the null hypothesis is rejected.

Behavioral Finance Theory supports the findings. In the context of
personality traits and investment decisions, this theory provides a significant
impact towards the investor’s behavior when it comes to investing. In addition,
professionals are not always rational in making investment decisions and can be
influenced by a range of psychological influences. It highlights how important it is
to understand and control these psychological factors in order to make more
informed decisions and better results for future gains.

These findings has significant implications for professionals, employees,
and investors who deal with investments. Professionals understand how important
it is to manage and control personal characteristics to improve investment
decisions.

Professionals should be aware of their own characteristics and how they
could affect dealing with finances. They can offer more insightful advice and
assist customers in making informed decisions. By adapting investing plans and
offering more individualized advice based on the information, clients may benefit

in the long run.
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Table 5. Significant Relationship between the Level of Personality Traits and
Investment Decision (n=277)

s Relat i
Variable ionship Remarks
value value
Strength
Personality Aver There is
Traits and Investment 0.41 age 0.00 significant

Decision relationship

Probability Value Scale: **p<0.01 (There is significant relationship); *p<0.05
(Significant); *p>0.05 (Not Significant)

Significant Relationship between the Level of Risk Tolerance and Investment
Decision

Table 6 presents the significant relationship between risk tolerance and
investment decision. The data show a strong statistically significant difference
between risk tolerance and investment decision, as reflected by a P-value of 0.00.

The finding revealed that risk tolerance is a spectrum rather than fixed
characteristics. Risk tolerance falls into three major categories: risk-averse, risk-
neutral, and risk-taking. In terms of risk aversion, it indicates that these types of
individuals are conservative and afraid to take risks, especially in risky
investments, without knowing the possible returns. They ensure that when having
investments, they evaluate carefully if they really gain profits in the long run.
They prefer low-risk investments like bonds. Risk-neutral suggests that they only
choose the type of investments based on their level of risk. They are on the
balance level in assessing investments to achieve a moderate level of risk and
return. Lastly, risk-taking, on the other hand, implies that they exhibit a
willingness to take risks regarding the level of risk or the potential returns they
may encounter. They do not consider whether they will lose or gain. These
individuals are usually prone to risky investments that may lead to potential losses.
Thus, different investors or individuals exhibit various levels of risk. When

comfortably taking an investment this moderate level of risk tolerance can result
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to a well-informed investment decision. Much risk taking ability among construct
must translate to a high level of influence concerning investment.

Consequently, those with lower tolerance for risk inherently require
strategies that are less risky than those needed by people with higher risk-
tolerance level in the decision to invest. It highlights the significant impact of risk
tolerance in shaping investment behavior and underscores the importance of
understanding a person's risk tolerance when providing investment guidance. It
suggests that professionals' individual satisfaction levels with risk have a
substantial impact on their investment decisions which connects to market
conditions and financial goals.

Moreover, a person's attitude toward risk has a big impact on their
investments. The relationship between risk tolerance and investing decisions has
been studied in recent years. According to Barberis et al., (2020) a study that
revealed that persons with a higher risk tolerance chose to invest in volatile assets
like stocks, while those with a lower risk tolerance prefer less risky options like
bonds. Also, Kumar et al., (2020) indicated that investment choices can be
influenced by risk tolerance, causing people to make different decisions depending
on how risky they perceive their situation to be.

The Prospect Theory by Kahneman and Amos Tversky (1979) support the
findings, which indicates that individuals are more sensitive to possible losses
than to possible profits. Even if an investment has the potential to yield larger
profits, individuals with a lower risk tolerance are more likely to avoid
investments that could lead to losses. Conversely, individuals who have
higher risk tolerance are more likely willing to take risks and accept the possible
losses that may arise in order to gain higher returns.

The study's findings suggest a significant relationship between the level of
risk tolerance among professionals and investment decisions. This finding
contradicts the null hypothesis, which states that there is no significant
relationship between the level of risk tolerance among professionals and

investment decisions. Therefore, the null hypothesis is rejected.
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Thus, it implies that it is critical to know an individual's risk tolerance in
order to provide individual investment advice. Financial advisors must evaluate
their customers' comfort levels with different risks in order to suggest appropriate
portfolios that take current market conditions into account and match their long-
term goals. Using a comprehensive strategy guarantees that clients will continue
to be involved and happy with their investing strategies over time. An individual's
risk profile is strongly influenced by their risk tolerance. Moreover, the last factor
related to investments is risk taking, which as it is understandable is an important
aspect when making investment decisions. People with higher risk appetite are
likely to invest in costly projects since such investments mean high chances of

good returns but with higher volatility.

Table 6. Significant Relationship between the Level of Risk Tolerance and
Investment Decision (n=277)

. Relat i
Variable ionship P Remarks
value value
Strength
Risk Tolerance ]
and Investment 0.42 Aver 0.00 ~ Highly
age Significant

Decisions

Note: Relationship Strength Scale: Note: 1). Perfect Negative Correlation (-0.61 to -1.00),
Strong Negative Correlation (-0.31 to -0.60), Moderate Negative Correlation (-0.11 to -
0.30), No Correlation (0.00), Weak Positive Correlation (0.01 to 0.10), Moderate Positive
Correlation (0.11 to 0.30), Strong Positive Correlation (0.31 to 0.60), and Perfect
Positive Correlation (0.61 to 1.00) 2). ** Correlation is significant at the 0.01 level (2-
tailed)

Probability Value Scale: **p<0.01 (Highly Significant); *p<0.05 (Significant); *p>0.05
(Not Significant)

Significant Difference among Professionals’ Investment Decision when grouped
according to Profile

Table 7 presents the survey results of significant differences among

professionals' investment decisions when grouped according to Profile,

incorporating a one-way analysis to explore potential variations in investment
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decisions based on groupings such as gender, age, years of work, type of
institution, and monthly income. There is a significant difference observed among
age (F=1.84, p<0.008), years of working (F=4.70, p<.0.010), and monthly income
(F=2.131, p<.005) concerning their impact on investment decisions. In contrast,
the type of institution reveals no significant difference in investment decisions, as
well as gender (F=0.105, p<.0.746), marital status (F=2.630, p<0.74), and types of
institution (F= 0.20, p<.0.888,). The results underscore that professionals when
grouped according to their Profile, may exhibit significant differences in making
investment decisions.

Thus, one of the matters that has a significant impact on investment
decisions is age. Because of their age, younger investors can devote more of their
money to growth-oriented assets like stocks. They put growth and capital
appreciation ahead of current income in order to achieve long-term objectives like
retirement and home ownership (Carson, 2023). In addition, older investors
prioritize income-generating investments like bonds because they are more risk-
averse and have shorter time horizons. As they get older, their perspective changes
to include estate planning, wealth preservation, and income creation, which calls
for a more cautious approach to investing (Constable, 2024).

Another significant aspect is years of work. People gain more years of
work experience, and they begin to acquire a more in-depth understanding of
financial concepts, investment strategies, and market dynamics. This acquisition
of knowledge enables them to make better decisions about asset allocation, risk
management, and diversification of portfolios (Firestone, 2019). Investment goals
vary as one is promoted. Younger employees will most likely see this as an
opportunity to save money, much of which will be used for building their
retirement fund or for emergency funding in events life's twists and turns.
However, with the advancement of their jobs, they will start to have different
goals, such as funding their child's education, paying off loans, or purchasing a

property ( Kumok, 2024).
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Moreover, monthly income has a significant difference when it comes to
investment decisions (Kurahatti, 2021). People with high monthly incomes tend to
have more potential to cover their losses, so they are more comfortable with risk
investments, which can yield higher returns. In contrast, people who earn low
monthly incomes are more likely to prefer stability and security; therefore, they
may choose to go for less risky investments that bring in a stable income (Kagan,
2023). Income amount determines the types of investment goals one can have.
Individuals with high incomes can concentrate on obtaining future wealth through
investments, while low-income people may choose to pursue short-term financial
objectives, for example, debt reduction or emergency savings (Geeko, 2022).

Additionally, there are no significant differences in investment decisions
according to the kind of institution, gender, or marital status. This implies that
these factors do not greatly influence professionals' decision-making regarding
investments. In the previous, studies personality characteristics such as risk taking
propensity, level of financial knowledge, and actual experience in investing
appears to play a greater role than demographic characteristics in investment
decisions (Bunyamin et al., 2021).

Thus, the study indicates that there are significant differences in
investment decisions based on years of age, years of work, and monthly income.
This implies that life stage, financial resources, and combined expertise can all
have a significant effect on investment decisions and risk tolerance. Professionals
can gain insight into how factors such as age, experience level, and financial
means may affect the investments they make. On the other hand, type of
institution, gender, and marital status have no significant differences in investment
decisions; additional studies are required to see whether other personal traits like

risk tolerance and investment decisions could have an impact.
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Table 7. Significant Difference among Professionals’ Investment Decision when

grouped according to Profile

Constructs F-Value P-Value Interpretation
Type of Institution 0.20 0.888 No Significant Difference
Years of Work 4.17 0.010 There is Significant Difference
Age 1.84 0.008 There is Significant Difference
Gender 0.105 0.746 No Significant Difference
Marital Status 2.630 .074 No Significant Difference
Monthly Income 2.131 .005 There is Significant Difference

Note : Investment Decision
Source: Authors Work (2024)
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CONCLUSIONS AND RECOMMENDATIONS
Summary

The study explored the significant relationship between professionals'
personality traits, risk tolerance, and investment decisions in Ozamiz City.
Specifically, this study sought to answer the following research questions: (1)
What is the demographic Profile of the respondents in terms of gender, age,
marital status, years of work, income, and workplace? (2) What is the level of
personality traits among professionals in terms of openness, extraversion,
agreeableness, conscientiousness, and neuroticism? (3) What is the level of risk
tolerance as perceived by professionals in terms of risk-averse, risk-neutral, and
risk-taking? (4) What is the level of investment decisions as perceived by
professionals in terms of market conditions and behavioral and psychological
influence? (5) Is there a significant relationship between the level of personality
traits among professionals and investment decisions? (6) Is there a significant
relationship between risk tolerance and investment decisions? (7) Is there a
significant difference among professionals' investment decisions when grouped
according to Profile?

The researchers used survey questionnaires as the primary method for
collecting the required data. A purposeful sampling technique was used to select
277 professionals in the 50th District, Ozamiz City, who participated in the study.
Subsequently, the researchers analyzed and tabulated the responses from various
participants, which facilitated the resolution of the existing research gaps in their

study.

Findings

1. The study indicates that Professional personality traits, risk tolerance, and
investment decisions are not influenced by demographic factors such as types

of institutions, gender, and marital status.



2. The evaluation of professionals' personality traits regarding openness,
agreeableness, and conscientiousness received a "Very High" rating.
Additionally, extraversion and neuroticism received notably High ratings.
This suggests that professionals seem to have a strong combination of traits
that are frequently associated with success in the workplace.

3. The level of risk tolerance of professionals received a "High" rating for
risk-averse, risk-neutral, and risk-taker. As a response, professionals indicated
a comprehensive understanding of the market conditions. Regardless of their
individual risk tolerance, they are eager to consider both risky and safe
strategies, which could result in more creative and effective decision-making.
4. The professionals demonstrate a high level of investment decision-making
concerning market conditions and behavioral and psychological influences.
Moreover, the results show that they have a keen knowledge of both
fundamental and technical analysis when making investment decisions.

5. The findings indicate a significant relationship between personality traits
and investment decisions.

6. There is a significant relationship between risk tolerance and investment
decisions, characterized by a notably high positive correlation.

7. The research indicates that professionals' investment decisions among this
group do not significantly differ based on gender, marital status, and type of
institution, highlighting that among them are not a primary driver on
investment decision distinctions. On the other hand, age, years of working,
and monthly income do have a noticeable impact on investment decisions.
Therefore, their investing decisions are impacted less by their personal

demographics and more by their financial means and expertise.

Conclusions

1. The Demographic Profile of the professionals revealed that in terms of

gender, males have the highest percentage; in age, 23-25 years old of
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professionals have the highest percentage. In terms of marital status,
singles have the highest percentage. In terms of years of work, 1-5 years
is the highest percentage. In the workplace, many professionals work in
non-financial institutions, and in terms of income, Php. 10,000-Php.
15,000 has the highest percentage.

2. The study revealed that the level of personality traits among
professionals in terms of openness, extraversion, agreeableness,
conscientiousness, and neuroticism received an overall high rating.
Openness, agreeableness, and conscientiousness are interpreted as Very
High, while extraversion and neuroticism are perceived as High.

3. Professionals exhibit a high level of understanding of market
conditions. Regardless of their individual risk tolerance, they are not
restricted to a single method of assessing risk. Instead, they adopt a
diverse range of approaches, fostering a more adaptable and dynamic
investment strategy.

4. The study revealed that the level of investment decisions as perceived
by professionals in terms of market condition, behavioral, and
psychological influence has an overall high rating. All of these sub-
variables under-investment decisions are interpreted as High.

5. There is a significant relationship between the level of personality
traits among professionals and investment decisions, with a P-value of
0.00. This implies that there is enough evidence to reject the null
hypothesis, which states that personality traits have no significant effect
on investment decisions.

6. There is a significant relationship between risk tolerance and
investment decisions, with a P-value of 0.00. This implies that there is
enough evidence to reject the null hypothesis, which states that risk

tolerance has no significant effect on investment decisions.
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7. Demographically, gender, marital status, and type of institution do not
significantly affect investment decisions, while age, years of working,

and monthly income influence investment decisions.

Recommendations

1. Professionals may seek guidance from financial advisors to enhance the
rationality of their investment decisions. By leveraging expert insights,
they can better analyze risks, assess opportunities, and develop informed
strategies that align with their financial goals. This collaborative approach
fosters confidence and clarity in navigating complex markets.

2. Professionals are encouraged to participate in orientations and
symposiums hosted by government agencies like the Department of
Trade and Industry  (DTI), which focuses on promoting trade and
investment, enhancing industry competitiveness, and fostering economic
growth. These events offer valuable insights into effective resource
investment strategies, helping professionals stay informed about the latest
trends, policies, and best practices. Engaging in these discussions
ultimately leads to more informed decision-making and ~ better
investment outcomes.

3. Professionals may consistently monitor market conditions before
investing their resources, as timely information is crucial for making
rational and role in this process. Its primary mandate is to regulate
and supervise the securities industry to promote fair and efficient
markets, protect investors, and facilitate capital formation. By
ensuring compliance with securities laws and fostering transparency,
the SEC enhances the overall stability and integrity of the financial
system, providing a solid foundation for informed investment

decisions.
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APPENDIX A

(SURVEY QUESTIONNARE )
RESPONDENTS’ DEMOGRAPHIC PROFILE QUESTIONNAIRE

Directions: Read each question carefully and write a check mark (/) on each
number.

1. Personal Information

1. Gender O Male O Female

2. Age
[123-25 years old 0 41-45 years old
[126-30 years old 01 46-50 years old
O 31-35 years old 0'51-55 years old
O 36-40 years old O 56-60 years old

O Over 61 years old

3. Marital Status
O Single O Married O Divorced

4. Years of Service

O 1-5years 0O 6 — 10 years O Over 10 years

5. Estimated Average Monthly Income
0 £10,000- 15,000  O£16,000—20,000 O P21,000 — 30,000
O Over 230,000

6. Which type of workplace do you currently working at?
[ Financial Institution [] Non- Financial Institution

7. Do you have experience in investing?

] Yes No
8. ou have alll_yl plans to start investing in the future?
Yes



RESPONDENTS’ PERSONALITY TRAITS QUESTIONNAIRE

Adopted from: (John & Srivastava, 1999)

Directions: Read each statement carefully and write a check mark (/) on the
columns that contain your answer. Be guided by the following scale:

4 = Strongly Agree

3 =Agree
2 = Disagree
1 = Strongly Disagree
INDICATORS Responses
4 [3 [2 |1
A. Openness

1 see Myself as Someone Who...

is original, comes up with new ideas

is curious about many different things

is ingenious, a deep thinker

has an active imagination

values artistic, aesthetic experiences

ARl bad I o

Extraversion

1 see Myself as Someone Who...

1s talkative

is full of energy

generates a lot of enthusiasm

has an assertive personality

is outgoing, sociable

[@IRAiEal Rl IS fan

. Agreeableness

1 see Myself as Someone Who...

is helpful and unselfish with others

has a forgiving nature

is generally trusting

is considerate and kind to almost everyone

likes to cooperate with others

ARl Pl Bl Il

. Conscientiousness

1 see Myself as Someone Who...

does a thorough job

is a reliable worker

perseveres until the task is finished

does things efficiently

makes plans and follows through with them

IR ol Rl IS o

Neuroticism

1 see Myself as Someone Who...

worries a lot

can be tense

is emotionally stable, not easily upset

can be moody

ARl Rl ISl o

gets nervous easily
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RESPONDENTS’ RISK TOLERANCE QUESTIONNAIRE
Adopted from: (Irton, 2021; Wahl& Kirchler, 2020)

Directions: Read each statement carefully and write a check mark (/) on the

columns that contain your answer. Be guided by the following scale:

4 = Strongly Agree

3 = Agree
2 = Disagree
1 = Strongly Disagree
INDICATORS RESPONSES
4 [3 [2 |1

A. Risk-Averse

1. If I want to make an investment decision, I think first and
consider the fear of a wrong decision.

2. In deciding on buying any type of investment need to
consider carefully, by gathering a lot of information, the
analysis of experts let me not lose.

3. 1 am not easy to make investment decisions in the capital
market.

4. 1am among the investors who are not ready to take risks.

5. T decided to invest carefully. My investment decisions are
based on financial analysis and experience I had.

B. Risk-Takers

1. I am ready to accept losses to achieve gains in the long
run.

2. High profits are attractive to me, although this means that
I must also take a high risk.

3. I am ready to invest more than a quarter of my financial
assets in a risky investment.

4. When I am investing, | mainly think about the possible
gains

5. I prefer investing in stocks rather than deposits or mutual
funds.

C. Risk-Neutral

1. I prioritize the returns over the potential rate of return.

2. 1 focus more on gains than the risks involved.

3. I am comfortable with fluctuations in the value of my

investments if it means the possibility of higher gains.

4. 1 prefer that offer the best returns, even if they come with
a higher level of risk.
5. Ido not let my fear of loss influence my decisions.
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RESPONDENTS’ INVESTMENT DECISION QUESTIONNAIRE

Adopted from: (Mabaso, 2018; Abideen, 2023)

Directions: Read each statement carefully and write a check mark (/) on the
columns that contain your answer. Be guided by the following scale:

4 = Strongly Agree

3 = Agree
2 = Disagree
1 = Strongly Disagree
Indicators Responses
4 |3 |2 |
A. Market Condition

—_

I am comfortable with market fluctuations

2. 1 consider historical market performance when making
investment decisions.
3. I adjust my investment strategy regarding market
conditions.
4. 1 am willing to take on higher risk for greater returns
during market declines.
5. Talways assess market conditions before investing
B. Psychological
1. I am confident with my decision in terms of investing in
any type of investment.
2. I am an avid consumer of information and appreciate data
over my emotions when making decisions.
3. I am arisk-taker when making my investment decision.
4. 1 believe that my skills and knowledge of the stock market
can help me to outperform the market
5. Tam confident in my understanding of the stock market.
C. Behavioral
1. I think that my investment decision is always right.
2. 1 believe that my analysis of the stock market is always
right.
3. Inever follow other people's decisions.
4. 1 think that my decision is better as compared to other.
5. I believe that my analysis related to any investment is

always right.
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APPENDIX B

(Sample Filled-out Questionnaire)

Appendix A 5. Estimated Monthly Income
RESPONDENTS?
DEMOGRAPHIC PROFILE ] 10,000 - 15,000
QUESTIONNAIRE [ 16,000 -20,000
[J 21,000 - 30,000
Dh:ectlons: ‘R'enad eachﬂquesti_on carefully and write [} Over 30,000
a check mark (/) on each number.

L. Demographic Information 6. Which type of workplace do you
1. Gender

currently working at?
(B ] i K .
L Miale v Dfﬁnancial Institution
[0 Non-Financial
2.Age Institution

23.25 vre old 1 4145 vrs o!
2325 yre old \ | 4145 yreo

D 26-30 yrs old D 46-50 yrs old 7. Do you have experience in investing?

A 3135yrs0ld - [] 51-55yrsold
[J3640ysald [ 56-60yrsold

M 61 yrs old above %s Lno
8. Do you have any plans to start investing in the
3. Marital Status future?
Single
%;afrie d Z/Y es D No
[ widowed
4. Years of
‘Working
D 1-5 years i
D 6-10 years |
Over 10 years
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Appendix B

RESPONDENTS’
PERSONALITY TRAITS QUESTIONNAIRE

Adopted from: (John & Srivastava, 1999)

Directions: Read each statement carefully and write a

check mark (/) on the columns that contain your
answer. Be guided by the following scale:

4 =Strongly Agree
3=Agree

2 = Disagree
1=_Strongly Disagree

INDICATORS

Responses

4 |3

|2

[1

A. Openness

1 see Myself as Someone Who...

1. 1 utiginal, cotues up wiih
new ideas

1 ]

2. is curious about many

different things e
3. is ingenious, a deep

thinker /
4. has an active imagination

/

5. values artistic, aesthetic

experiences /
B, Extraversion

1 see Myself as Someone

Who...
1. is talkative Lo
2. is full of energy i
3. generates a lot of

enthusiasm &
4. has an assertive

personality 5
5. 1is vuigoing, sociable |

C. Agreeableness

1see Myself as Someone
Who...

1. is helpful and unselfish
with others

\

2. has a forgiving nature

AN

3. is generally trusting

4. isconsiderate and kind to
almost everyone

5. likes to cooperate with
others

AYAN

ID. Conscientiousness

1see Myself as Someone
Who...

1. does a thorough job

2. is areliable worker

3. perseveres until the task
is finished

3. does things efficiently

5. makes plans and follows
through with them

AVAVANIAVAN

E. Neuroticism

1see Myself as Someone
Who...

1. worries a lot

2. can be tense

3. is emotionally stable, not
easily upset

4. can be moody

NIVAYA

5. gets nervous easily

Appendix C
RESPONDENTS’ RISK TOLERANCE
QUESTIONNAIRE
Adopted from: (Irton, 2021; Wahl& Kirchler, 2020)

Directions: Read each statement carefully and write
a check mark (/) on the columns that contain your
answer. Be guided by the following scale:
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4=Strongly Agree
3=Agree

2 = Disagree

1 = Strongly Disagree

NOTE: Write check mark (/) only. Refer your risk tolerance
in appendix A.

. High profits are

attractive to me,
aliiough this wecaus
that I must also take a
high risk.

INDICATORS

RESPONSES

4|

3 |2

1

. Tamready to invest

more than a quarter of
my tinancial assets in
a risky investment.

A. Risk-Averse

1. ¥ I want to take an
investment decision,
I think first, and
consider fear if
wrong decision.

. When I am investing,

I mainly think about

the possible gains

2. In deciding on buying
any types of
investments need to
be considered
carefully, by
gathering a lot of
information, the
analysis of experts
let me not lose.

L

. Ipreferinvesting in

stocks rather than
deposits or mutual
funds.

. Risk-Neutral

. I prioritize the returns

over the potential rate
of return.

3.Iam not easy to make
investment
decisions in the
capital market.

. Ifocus more on gains

than the risks
involved.

4.1 am among the
investors who are
not ready to take
risk,

5. I decided to invest
carefully. My
investment
decisions are based
ou fiancial aualysis
and experience I
had.

. Iam comfortable with

fluctuations in the
value of my
investments if it
means the possibility
of higher gains.

. I prefer that offer the

best returns, even if
they come with a
higher level of risk.

B. Risk-Takers

. Idonot let my fear of

losses influence my
decisions.

1. Iam ready to accept
losses to achieve
gains in the long run.

pod S arieC AN
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Appendix D

RESTONDENTS’ INVESTMENT DECISION
QUESTIONNAIRE
Adopted from: (Mabaso, 2018; Abideen, 2023)

 pirections: Read each statement carefully and write a check

mpark (/) on the columns that contain your answer. Be guided by
{he following scaie:

4="Strongly Agree
3=Agree

2 =Disagree
1=Strongly Disagree

Indicators | Responses

w3 |3 [ 1

A. Market Condition
1. Iam comfortable
with market
fluctuations /

I consider historical

market performance *
when making

[ ]
investment /
decisions.

3. I adjust my

investment strategy
regarding on market

conditions. /

4. Iam willing to take
on higher risk for
the greater returns

during market ’/
declines.

5. Ialways assess
market conditions
before investing

B. Psychological

1. Iam confident with
my decision in
terms of investing

to any types of 7
investment.

2. Iam avid consumer
of information and
appicciaic dala vve
my emotion when
making decisions.

3. 1am risk-taker
when making my
investment
decision.

4. Ibelieve that my
skills and
knowledge of the
stock market can
help me to

outperform the
market

5. Tam confident in
the understanding
of the stock market.

C. Behavioral

1 Tihinl
i

. 4 uiing that my
decision on
investment is always

right.

2. I believe that my

analysis for stock
market is always
right.

3. Inever follow other
people decision.

4. I think that my
decision is better as
compared to other.

5. Ibelieve that my
analysis related to
any investment is
always right.
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APPENDIX C
( Informed Consent)
MISAMIS UNIVERSITY

Ozamiz City
College of Business and Management

INFORMED CONSENT FORM

Researchers::
Name: LOVE JAYVINE J. SUICO, SHAIRA GRACE S. SAQUIN, EDGIE L.
BAHAY
Course: Bachelor of Science in Business Administration Major in Financial
Management

College: College of Business and Management
Email / Contact Number: |vivsco@gmail.com/ 09097739513

Thesis Title: “PROFESSIONALS’ PERSONALITY TRAITS, RISK TOLERANCE,
AND INVESTMENT DECISIONS IN OZAMIZ CITY”

PART I. INFORMATION SHEET

Introduction Good day! I am Love Jayvine J. Suico, the principal researcher of the study
entitled “Profesionals’ Personality Trait, Risk Tolerance, and Investment Decisions in
Ozamiz City ” I am an undergraduate student in the program Bachelor of Science in
Business Administration at Misamis University in Ozamiz City. I am to conduct the
research with professionals in Ozamiz City as respondents. In this vein, I am
respectfully seeking your voluntary participation, being qualified to give your informed
consent to take part in this study. Before you decide whether to participate or not in this
study, please read the succeeding information about the study and feel free to ask
questions anytime should there be anything you do not understand or want to clarify. If
you agree to answer the interview, you will be asked to affix your name and signature on
this form for which you will be given a copy.

Purpose The purpose of this study is to identify the investment decisions under its market
conditions and the behavioral, and psychological capacity of professionals who are
responsible and irresponsible in their investments while examining how professionals
handle their investment choices.

Type of Research This study will be conducted through adopted questionnaires. The gathering
Intervention of data will be conducted in person.
Selection of This study will select 277respondents. The selection is based on the following
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Participants

inclusion criteria: (1) he/ she must be a financial or non-financial institutions employee
in Ozamiz City, with monthly income ranging from at least Php 10,000 to over 30,000;
(2) must have one-year experience; (3) have an informed consent to participate in the
study. The researcher uses purposive sampling technique.

Voluntary
Participation

Your participation has to be voluntary and will not affect your situation or
status in any way, including your relationship with the researcher. You are free to
decide if you will take part or not. If you decide to participate, you are free not to
answer any questions that you do not prefer to answer.

Procedure

The distribution and retrieval of the questionnaires will be done in your
store, and the researcher will personally distribute and retrieve the research
instruments. To ensure your understanding of the statements indicated in the
questionnaires, the statements will be translated into the Bisayan language. In
case you will have questions, such will be answered fully.

The respondents will be given ample time to complete the
questionnaires. The researcher will get your responses for data analysis and
interpretation. The information and data provided by you as a respondent will be
utilized for this study alone and will be treated with the utmost confidentiality.

Duration

Answering the questionnaires will last for 10 to 15 minutes.

Risks
Discomforts

and

The respondents will be protected from physical, social, or economic risks.
In case the items in the questionnaires are too personal and make you feel
uncomfortable, you may decline to answer any or all questions and may
terminate your involvement at any time you choose.

Benefits

(Kaayohan)

This study is beneficial to you because the researcher may be able to provide an
understanding of the relationship between personality traits and risk tolerance toward the
investment decisions of professionals in Ozamiz City. Additionally, this study can
inform investors, financial institutions, and policymakers in developing strategies and
interventions that align with the factors influencing investment choices, ultimately
leading to more informed and optimal investment decisions,

Reimbursements

There will be no monetary expenses or costs on your part as a respondent,
nor any monetary compensation for your participation in this study. However, a
small token of appreciation in the form of a light snack may be provided during
the gathering of the research data.

Confidentiality of
Data

Only the researcher will have access to the information and responses of
the participants. The personal identifying information of the participants will
only be used for research analysis and will be treated with the utmost
confidentiality. During the study, all data will be kept in a locked, secure filing
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cabinet, which will be discarded 6 months after the publication of the results.

Sharing of
Findings

The results of this study will be presented during the thesis final defense of
the researcher. Also, the research findings may be shared through publications
and conferences with the assurance that the identities of the respondents will
remain confidential. A printed copy of the completed study will be provided to
the participants.

Rights to Refuse
or Withdraw

You are free to withdraw or terminate participation at any stage of the
study, without the need to give any reason. You will not be penalized in case of
termination of participation.

Who to Contact

Should there be any queries as a respondent, you can contact the
researcher through the following details:

Name of the Researcher (Ngalan sa Nagtuon): LOVE JAYVINE J. SUICO
Cellphone Number/s: 09292075412

e-mail add: lvjvsco@gmail.com

STATEMENT BY THE RESEARCHER
(PAGPADAYAG SA NAGTUON)

I will read the Information sheet to the potential respondent. With the best
of my ability, I make sure that the respondent will understand the statements of
the questionnaires.

(Akong pagabasahon ang mga nasulat niining Information Sheet ngadto
sa potensyal nga respondent. Kutob sa akong mahimo siguroon nako nga
masabtan sa respondent ang mga pahayag sa questionnaires.)

I can assure that the participant will be given an opportunity to ask
questions about the study, and all the questions raised will be answered fully. I
can likewise assure that the participant will not be coerced into giving consent
that must be free and voluntary.

(Gisiguro ko nga ang partisipante mahatagan og panahon sa
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pagpangutana kabahin niiining pagtuon og ang tanang pangutana nga iyang
gihatag matubag sa hingpit. Siguroon ko usab ang maong partisipante dili

mapugos sa paghatag sa pagtugot nga kinahanglan nga gawasnon og
boluntaryo.)

A copy of this Informed Consent Form will be provided to the
participant.

(Ang kopya sa niining Informed Consent Form ihatag ngadto sa
respondent.)

Print Name of Researcher (Ngalan sa Nagtuon): LOVE JAYVINE J. SUICO
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PART II. CERTIFICATE OF CONSENT

This research entitled “Professionals’ Personality Traits, Risk Tolerance, and Investment
Decisions in Ozamiz City by Love Jayvine J. Suico the Lead Researcher, with aim of gathering
information and data on professionals’ personality traits, risk tolerance, and investment decisions in
Ozamiz City and it is being presented and explained to me clearly. Since the study involves small
business owners, I was chosen as one of the participants.

I have read the foregoing Informed Consent Form, or it has been read to me. I had the
opportunity to ask questions, which were subsequently answered fully. I consent voluntarily to be a
participant of this study.

Print Name of Participant (Ngalan sa Partisipante):

Signature of Participant (Pirma sa Partisipante):

Date: [MM/DD/YYYY]

If literate

If the respondent is illiterate, a witness who is literate will sign. The respondent will choose him/ her
and who is without connection with the researcher or the research group to attest to this undertaking.
The respondent will affix his thumbprint

Thumb mark

Name and Signature of the Witness
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APPENDIX D

(Letter of Approval to Conduct Survey)

July 25,2024

Or- Eren T Bonll0, cea
Deon, College of Businesr and Nanagement
NGamr — Vnivers oy

0z ami? a‘+g
Dear Sir/Madam:
Greetings!

We are students in the Bachelor of Science in Business Administration major in Financial

Management at Misamis University in Ozamiz City. We are pursuing our thesis entitled
praf et onals’ [ Personality Traits, Risk Tolerance, and Investment Decisions in

Ozamz Ty, The study was approved by the Thesis Committee last May 17, 2024.

In this vein, we would like to ask for permission for the conduct of the study at Ozamiz City,
Misamis Occidental. The study aims to identify the investment decisions under market
conditions and the behavioral, and psychological capacity of small business owners who are
responsible and irresponsible in their investments while examining how small business
owners handle their investment choices. The target respondents will be registered small
business owners, selected through descriptive research design. Questionnaires/An Interview
Guide will be used in gathering the data. Be assured that ethical considerations will be duly
observed in the conduct of the study and that the data to be gathered will be used solely for
research purposes.

We earnestly hope for your approval of this request.

LLO, CPA, DM
0 /L e of Business and Management
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(Letter to the City Planning and Development Office)

MISAMIS UNIVERSITY
Ozamiz City
College of Business and Management

August 16, 2024

Hon. Atty. Henry F. Oaminal Jr.
City Mayor

City Hall, Ozamiz City

Misamis Occidental

Dear Hon. Atty. Oaminal Jr.:
Greetings of Peace and Prosperity!

We, students of the Bachelor of Science in Business Administration (BSBA) at the College of
Business and Management (CBM), Misamis University, are currently working on the study entitled
“Professionals’ Personality Traits, Risk Tolerance, and Investment Decisions in Ozamiz City.” In
line with this matter, we want to ask the total number of working professionals in Ozamiz City.
Through this undertaking we would be able to carefully calculate the sample respondents that will
be qualified in our studies. Rest assured that all the information gathered from that prospective
office will be used for academic purposes only.

May this request merit your good office as we continuously thrive in making our community a
progressive city under your leadership. Thank you and God speed!

Respectfully yours,
LOVE JAYMVINE J. SUICO EDGIE L. BAHAY SHAIRA S. SAQUIN
Lead [Researcher Researcher Researcher
by:
Noted by S
GILDA L. ILUSORIO, DM
Subject Adviser
Approved by:

FREN J. BARILLO, CPA, DM

Dean, College of Business and
Management

OFFICE OF THE CITY MAYOR
RECLEIVE

DATE’
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(Total Number of Working Professionals, Based on City Planning and
Development Office)

REPUBLIC OF THE PHILIPPINES
CITY PLANNING & DEVELOPMENT OFFICE /

CITY OF OZAMI1Z
TEL (088) 521-0151
Email: cpdo.ozamiz@gmail.com

Bagong Pllipinas

4 September 2024

Ms. LOVE JAYVINE J. SUICO

Mr. EDGIE L. BAHAY

Ms. SHAIRA GRACE S. SAQUIN

College of Business and Management Researchers
MISAMIS UNIVERSITY

H.T. Feliciano Street Aguada, Ozamiz City

Dear Mr./Mademoiselles,

With reference to your request, please be advised that we do not have data on the working
professionals by occupation and/or professional trade category, instead, what we have is a
breakdown of the total number of Ozamiznons gainfully employed per barangay, fo wit:

[ BARANGAY =~ =~ = DATA |
1 50th District 986
2 Aguada 5009
3 Bacolod 725
4 Bagakay 2079
5 Balintawak 467
6 Banadero 2,600
7 Baybay San Roque 468
8 Baybay Sta. Cruz 464
9 Baybay Triunfo 1189

10 Bongbong 1244
11 (Calabayan 780

12 Capucao C 82

13 Capucao P 420

14 Carangan 2210
15 Carmen Annex 686
16 Catadman-Manabay 604
17 Cavinte 116
18 Cogon 249
19 Dalapang 141

20 Digu-an 357
21 Dimaluna 1133
22 Dona Consuelo 1616
23 Embargo 320
24 Gala 293
25 Gango 778
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= BARANGAY == DATA |

26 Gotocan Daku 105
27 Gotocan Diot 145
28 Guimad 164
29 Guingona 115
30 Kinuman Norte 476
31 Kinuman Sur 299
32 Labinay 363
33 Labo 1531
34 Lam-an 178
35 Liposong 395
36 Litapan 287
37 Malaubang 2855
38 Manaka 257
39 Maningcol 3,996
40 Mentering 108
41 Molicay 1,286
42 Pantaon 80
43 Pulot 3,876
44 San Antonio 1,011
45 Sangay Daku 206
46 Sangay Diot 113
47 Sinuza 674
48 Stimson Abordo 440
49 Tabid 1057
50 Tinago 4,193
$1  Trigos -
~ TOTAL 49,323

We trust that this information will be utilized solely for the reason stated and will prove
beneficial to your endeavors and significantly contribute to the success of your studies.

Best Regards,

-

SOCRATES a ANTIOLA

0IC-CPDC
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APPENDIX E

( Statistical Results)

1. What is the demographic profile of the respondents in terms of gender, age,
marital status, years of working, income, and workplace?

Category Frequency Percentage
Gender
Female 117 42.24
Male 160 57.76
Age
23-25 69 2491
26-30 54 19.50
31-35 49 17.68
36-40 36 13.00
41-45 42 15.16
46-50 12 4.33
51-55 7 2.53
51-55 6 2.16
56-60 2 0.72
Marital Status
Single 144 51.99
Married 120 43.32
Widowed 13 4.69
Years of Working
1-5 years 56 20.22
6-10 years 137 49.46
Over 10 years 84 30.32
Income
Php. 10,000 — Php. 15,000 133 48.02
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Php. 16,000 — Php. 20,000 61 22.02

Php. 21,000 — Php. 30,000 64 23.1
Over Php. 30,000 19 6.86
Workplace
Financial Institution 127 45.85
Non-financial Institution 150 54.15
2. What is the level of personality traits among professionals’ in terms of

openness, extraversion, agreeableness, conscientiousness, and neuroticism?

Descriptive Statistics

Constructs N M SD

Openness 277 3.31 0.47
Extraversion 277 3.10 0.53
Agreeableness 277 3.38 0.44
Conscientiousness 277 3.44 0.44
Neuroticism 277 2.84 0.49
Overall Level of 277 391 0.47

Personality Traits

3. What is the level of risk tolerance as perceived by professionals’ in terms
of risk-averse, risk-neutral, and risk-taking?

Descriptive Statistics

Constructs N M SD
Risk-Averse 277 3.24 0.47
Risk-Neutral 277 3.04 0.48
Risk-Taking 277 2.99 0.55

Overall Level of Risk 277 3.09 0.50
Tolerance
4. What is the level of investment decisions as perceived by professionals’

in terms of market conditions, behavioral, and psychological influence?

Descriptive Statistics

Constructs N M SD
Market Conditions 277 3.18 0.46
Behavioral 277 2.73 0.59
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Psychological Influence 277 3.06 0.53
Overall Level of . 277 799 0.53
Investment Decision

5. Is there a significant relationship between the level of personality traits

among professionals’ and investment decisions?

Descriptive Statistics

Variable r-value p-value
Personality Tralt‘s gnd Investment 0.41 0.00

Decision
6. Is there a significant relationship between risk tolerance and investment

decisions?
Descriptive Statistics
Variable r-value p-value
Risk Tolerance and Investment Decision 0.42 0.00

7. Is there a significant difference among professionals’ investment

decisions when grouped according to profile?

Independent Samples Test (Type of Institution)

Levene's

Test for

Equality of
Variances t-test for Equality of Means
Significance 95% Confidence Interval of the Difference
One-  Two-
Sided  Sided
F Sig t df p p Mean Difference Std. Error Difference Lower Upper
INVESTMENT Equal .020 .888 - 275 445 891 -.007184601924760 .052245022277882 -.110035608894019 .095666405044499
DECISION variances 138
assumed
Equal - 270.366 445 .890 -.007184601924760 .052087025577407 -.109732341708118 .095363137858597
variances 138
not
assumed
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ANOVA (Years of work)
INVESTMENT DECISION

Sum of Mean

Squares df Square E Sig.
Between 6.344 9 .705 4.156 <.001
Groups
Within Groups 45.282 267 170
Total 51.626 276

ANOVA (age)

INVESTMENT DECISION

Sum of Mean

Squares df Square F Sig.
Between 8.881 28 317 1.840 .008
Groups
Within Groups 42.745 248 72
Total 51.626 276

Independent Samples Test (Gender)
Levene's Test for Equality of
Variances ttest for Equality of Means
95% Confidence Interval of the
Significance Std. Error Difference
F Sig. t df One-Sidedp Two-Sided p Mean Difference Difference Lower Upper

INVESTMENT DECISION ~ Equal variances assumed 105 746 1.776 275 038 OfT | 4 046 052 193 - .196251087808005

010082996639912
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APPENDIX F

(Documentation)

Research Final Defense
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APPENDIX G
(Grammarly Result)

@ grammarly  Fepor SUCO CHAAPTER 14

SUICO CHAAPTER 1-4

by Misamis University

General metrics

89,079 12,520
characters waords
Score

This text scores better than 99%
of all texts checked by Grammarly

Plagiarism

619 50 min 4 sec
sentences reading
time
Writing Issues
27 v
Issues left Critical

This text hasn't been checked for plagiarism

Beporn was generated on Friday, Na

2024, 06 37 PM

1 hr 36 min

speaking
time

27
Advanced
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APPENDIX H
(Turnitin Result)

F] turnitin’ Similarity Report ID: oid 28447:71234571

PAPER NAME
Love Jayvine J. Suico.docx

WORD COUNT CHARACTER COUNT

13574 Words 79757 Characters

PAGE COUNT FILE SIZE

53 Pages 76.4KB

SUBMISSION DATE REPORT DATE

Nov 15, 2024 11:47 AMGMT+8 Nov 15,2024 11:48 AM GMT+8

@ 23% Overall Similarity

The combined total of all matches, including overlapping sources, for each database.
* 13% Internet database * 6% Publications database
* Crossref database + Crossref Posted Content database

* 19% Submitted Works database

@ Excluded from Similarity Report

= Manually excluded sources

Summary
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CURRICULUM VITAE

Name : Love Jayvine J. Suico

Age : 21yrs. old

Sex : Female

Address : Purok-7 Gango, Ozamiz City,Misamis Occidental
Mobile No. : 09292075412

Religion : UCCP

EDUCATIONALBACKGROUND

College:

Bachelor of Science in Business and Administration Major in Financial
Management Misamis University

S.Y.2024-2025

Senior High School
Accountancy, Business,
and Management Misamis
University
S.Y.2020-2021

Junior High School:
Ozamiz City
National

High School
S.Y.2018-2019

Elementary:

Ramon Magsaysay Central
Elementary School
S.Y.2014-2015



Name : Shaira Grace S. Saquin

Age 22 yrs. old

Sex : Female

Address : Purok-2 Carangan Ozamis City, Mis.Occ
Mobile No. : 09467569604

Religion : Roman Catholic

CURRICULUM VITAE

EDUCATIONALBACKGROUND

College:

Bachelor of Science in Business and Administration Major in Financial
Management Misamis University

S.Y.2023-2024

Senior High School
Accountancy, Business,
and Management Misamis
University
S.Y.2019-2020

Junior High School:
Ozamiz City
National

High School
S.Y.2017-2018

Elementary:
Ozamiz City Central Elementary School
S.Y.2013-2014
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CURRICULUM VITAE

Name : Edgie L. Bahay

Age : 22 yrs. old

Sex : Male

Address : Purok 5, Donggo-an, Kapatagan, Lanao del Norte
Mobile No. : 0905-576-4756

Religion : Seventh Day Adventist

EDUCATIONAL BACKGROUND

College:

Bachelor of Science in Business and Administration Major in Financial Management
Misamis University

S.Y. 2023- 2024

Senior High School:

Information and Communication Technology - Computer
Engineering

Iligan Computer Institute Inc.

S.Y.2019-2020

Junior High School:
Placida Mequiabas National High School
S.Y.2017-2018

Elementary:

Donggo-an Elementary School
S.Y.2013-2014
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